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Organized 1853 


Everything Now Points to Vice-Presi- 


Insurance te Company dent as Morton’s Successor— 


His Career. 


New York | the el 


On the eve of the election of officers 

jot the Equitable Life, which occurs to- 

Elbridge G. Snow, President | day and when a successor to the late 
| 


MAIN OFFICE, 56 CEDAR STREET Paul Morton will be chosen, it is im- 


| possible to say, with even .a pretense of 

CASH CAPITAL, $3,000,000 infallibility, who will be the next presi- 

Assets, January Ist, 1911 $30,178,913 |dent of the Society. To fasten even a 
enemy ea Byrne lrumor as to names upon anyone con- 
Net Surplus over all abilities and reserves . . rected with the Equitable, would be un- 


12'329'613 
ustified by any inf atio that is 
SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. Te ae ee a 
forthcoming. The entire institution is 


AND CONTINENTAL 


Manager Wray of Commercial Union 
On Commission Question—Reply 
of President Evans. 


Under recent date The Eastern Un- 
derwriter received from Charles M. 
Tobin, New York State special agent 
for the Commercial Union Assurance 
Company of London, the subjoined com- 
munication, which, dealing as it does 
with a matter of wide importance to 
the fraternity, we unhesitatingly give 
space in our columns. 

Mr. Tobin’s letter reads: 

“The agency situation in this terri- 
tory has been more or less stimulated 
by the recent change in the rate of com- 
mission offered by Union companies. It 
seems, however, that a very large ma- 
jority of the agents are very grateful 
for, and gladly accept this increase in 
their compensation, but a somewhat | 
disturbing factor in the situation is the 
receipt by agents of a circular from the 
Continental Insurance Company and its | 
associate companies, which attempts to | 
belittle the benefit to the agent offered 
by the new Union scale, and in general " " cient Giitted Grate 
seeks to make the agents dissatisfied | . “ wean 
with any and every thing that Union | North British 1866 ° Bes —— a. a see ee 
companies have to offer. a any other that has been s — 


“In recognition of this condition I . : 
. since the death of Paul Morton, the pro- 
and Mercantile 


Insures against loss ot real and personal property, rental income, |®?Y¢loped in a “Morgan reticence.” 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 


Inland Transportation Risks = BP bengehene eat 
William A. Day. All opinions 


heard in life 
Judge 


The man who has been most conspicu- 
ously mentioned as the day of the elec- 
tion approached, and to whom now all 


the signs point as the one to be placed 





presidency, is 


that have 





been insurance circles 


since Day’s name was brought 
forward, regard this as a logical selec- 
j|tion and one (hat would meet with more 


unanimous approval from every branch 


vice-president and _ senior 


was moved to write to the manager of : . bas : 

the Commercial Union, and I beg to en- motion is a natural one. Then, Judge 
close herewith a copy of his reply, Day has borne a heavy part ring the 
which I believe in the interest of all the Equitable’s most pres sing iffic ilties, 
companies deserves to be given the especially in matters of legis tion ~ 
widest publication. I therefore ask that fecting iife insurance generally and the 
you give such prominence to it as pos-| Established 1809 Insurance Co, °° pe 


sible.” Not 
Col. Wray’s Communication. The one 

The communication of Manager Wray which woul 5 
referred to by Mr. Tobin is as follows: altected by the 

“That circular, as you rightly con- 
clude, appears to be more of a ‘don’t 
shoot’ address to the agents than a set- 
ting forth of the fairness of either the . . . i 
Continental or its running mate. In States, 1,833 Fire Insurance Companies have failed or retired . 
this circular it is stated by the presi- presidents ol eo 
dent: ‘This scale of commissions is to close touch with the 
acceptable to us, and you are author- 
ized to adopt it for business of this 
Company if you so desire.’ 

“It is emphatically my belief that 
that scale of commissions is not satis- 
factory to him, nor is any rate of com- 
pensation adopted by any other compa- 
ny that he does not see his way clear 
to exceed, acceptable. 

“President Evans’ methods have al- 
ways been the paying of more under 


an Agency Man. 


anc of 





Since 1866, when the North British & Mercantile entered the United 


he agents often in local gat) 

to voice the policy of the Con 

all occasions. Although Judge 

been connected with the Equit 








LIABILITIES $21,670,831.92 | \jitjo known 
His appearan 


ASSETS IN EXCESS OF ALL LIABILITIES those extr 


ASSETS $23,839,859.97 


Society 


TO POLICY HOLDERS eens ananihs | 


close to 





WOve 


Communicate Direct with the Home Office of the 


better classification but a larger vol- te look ue 
SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
with any considerable aggregate of TWENTY-THREE PER CENT. ome whieh weull Gatun 
“He poses as the only real friend of of investments. mort 
ton that Judge Day gave up his,work as 
DIRECTORY OF DEPARTMENTS 
Page 
Editorial..............+: woves 10 


one system or another than his com- of the company 

ume of business than could possibly : selection 

companies upon a fixed plan of com- very those 

$213,000.00 

the agents, but in practice he is given <a. 2 toe estate. Then, it is further stated that 
special prosecutor for the rnment 

Life Insurance. . . 

Fire Insurance 





PITTSBURGH 


W. C. BALDWIN, PRESIDENT 


Pittsburgh Life and Trust Company 











petitors, in order to secure not only a am 2 y1 6 9, O 2 8 . O 5 The a has beet 
come to his companies were he to agree : : : ‘ty, it has been pointed 
pensation to agents. from legal matters, he 
(Continued on page 11.) IF YOU ARE NOT A GENERAL AGENT. WHY NOT BE ONE? it was through the influence of Mr. Mor- 
to come to the Equitable. 
Industrial 
Casualty & Surety 


Former Comptroller. 

His first connection with the Society 
|}was as comptroller. He had held that 
| position only ten months, when in May, 
1/1906, he was elected to the vice-presi- 
dency, following the resignation of Gage 
E. Tarbell. He was made a director in 
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1907. Just prior to his coming to the 
Equitable in 1905, Judge Day was much 
in the public eye because of his work 
as a special prosecutor for the Govern- 
ment. President Roosevelt appointed 
him assistant to the United States At- 
torney-General in 1903, an office which 
was created especially for him to fill 
by an act of Congress. Through his 
work in this position he became pop- 
ularly known as the trust hunter of the 
Roosevelt administration. Previously to 
that he had made a record along the 
same lines as special counsel for the 
Interstate Commerce Commission. 

Strong Figure in Society’s Affairs. 

Altogether Judge Day’s election to the 
presidency of the Equitable would be 
received favorably in all quarters. He 
has already proved to be one of the 
strong figures in the Company, doing a 
colossal work in guiding it through a 
very trying period. Standing as he ap- 
pears to do, for no special interest, but 
just an all around executive who knows 
the Equitable thoroughly, it is probable 
that no selection just at this time would 
be received with greater confidence by 
the Equitable policyholders. 





THE GRAND OLD MUTUAL. 
Record for 1910 Forms a Great Page 
in the Company’s History— 
Some Figures. 








In 1910 the Mutual Life, of New York, 
paid to policyholders in death claims, 
matured endowments, dividends, ete. 
the sum of $56,751,062. This was over 
a million dollars for every week in the 
i2 months. It exceeded the amount paid 
in 1909 by $1,608,247. The amount paid 
to policyholders exceeded the amount 
received from policyholders in premiums 
and for supplementary contracts ($54,- 
313,354) by $2,437,708.28. 

In dividends to policyholders the com- 
pany has a great record. For six years 
in succession it has increased its scale, 
and in 1910 it paid in cash dividends 
the sum of $12,301,770, while for divi- 
dends payable in 1911 it has appropriat- 
ed $13,539,333; this is more than 25 per 
cent. of the total premium income of 
1910, and is $1,237,563 more than the 
amount paid during 1910. 

Notwithstanding the exceptionally low 
death rate of 1909, a still better record 
was made in 1910. With nearly $23, 
(00,000 more insurance in force at the 
end of 1910 than in the previous year, 
the actual death claims incurred were 
$536,324. 

Matured endowments paid in 1910 
($7,596,751). exceeded those of 1909 by 
$638,947. Notwithstanding the company 
made a good profit on annuities in 1909, 
the claims incurred having been much 
less than the expected, results for 1910 
were still more favorable. Claims for 
surrender value paid in 1910 ($11,063,- 
230.55) were less than in 1909 ($12,169,- 


807.77) by $1,106,577.22. In the case of 
stocks sold during 1910 the Mutual real- 
ized a clear profit over book value of 
$2,979,479. 


In 1910 the increase in new insurance 
paid-for over the previous year amount- 
ed to $16,022,800, including restorations 
and additions. 

The total insurance in force at the 
end of 1910 was $1,464,026,396, a gain of 
$22,700,548. 





Takes Up Field Work 


R. E. Estely, for several years secre- 
tary of the Northwestern National Life 
of Minneapolis, has resigned to take up 
field work for the company. 


MUTUAL BENEFIT MEN MEET 


ARE GUESTS OF L. A. CERF. 








Metropolitan Manager Dines Visitors 
and Staff at Martinique—Discuss 
Agency Affairs. 





The advance guard of Mutual Benefit 
Life general égents, in attendance at 
the annual convention and banquet ar- 
ranged by L. A. Cerf, New York city 
general agent of the Company, arrived 
Tuesday morning, proceeding to the 
home office at Newark, where a prelim- 
inary conference was held with Messrs. 
Drew and Sage of the Agency Depart- 
minent. 

Among those present were: Messrs. 
Hedges, Boston; Whitney, Nashua; Den- 
uis & Son, Louisville; Clark, Detroit; 








Jehnston, Buffalo; Cardwell, Lexington; 
De Groat, San Francisco; Foreman, | 
Atlanta; L. D. and James Drewry, Cin- | 
cinnati; Black, St. Louis; Newkirk, | 
Denver, and Tillinghast, Pittsburg. Mat- | 
ters of general interest were discussed | 
in an informal way with the officers of | 
the Company. | 

Wednesday morning these gentlemen, 
together with other general agents, ag- 
gregating 90 per cent. of those in the 
service of the Company, gathered in the 
Assembly Room of the Imperial Hotel, 
New York, for a convention. This meet- | 
ing was for general agents exclusively. 

At the afternoon session, there were 
present the staff of Mr. Cerf. 

The arrangements for the affair were 
planned by Mr. Cerf on his own initia- | 
tive, the idea being that a great deal | 
of benefit could be derived through an | 
agency force such as that of the Mutual | 
Jenefit getting together and discussing | 
inatters of mutual interest. 

The program included talks by lead- | 
ing general agents, also by Vice-Presi- | 
dent Rhodes, Superintendent of Agen- | 
cies Drew and his assistant, Mr. Sage. 

Last night Mr. Cerf gave his annual | 
banquet to his men at the Martinique, | 
and in addition to his staff, there were | 
present members of the home office | 
force and visiting general agents at-| 

} 
| 








| 
| 


tending the convention. 

To-day (Thursday) the visiting gene- 
ral agents will assemble at the home| 
office in Newark for a further confer- | 
ence and inspection of the various de- | 
partments for handling the business of | 
the Company. 

An idea of the growth of the New| 
York city general agency of the Mutu- | 
al Benefit under the management of | 
Mr. Cerf may be obtained from the fact 
that the new business for January was 
$1,429,000, and this notwithstanding 
that the production for December was 
$1,252,000. The writings for the two} 
months is at the rate of over $16,000,- 
000 per year, making it one of the great- | 
est producing agencies of the country. 

Mr. Cerf is a man of original ideas, 
aggressive and progressive, and that | 
the field men of the Mutual Benefit will | 
be greatly benefited by taking part in a} 
program arranged by him, goes without | 
saying. 





Has Promising Future. 





The Pittsburgh Life & Trust has ap- 
pointed C. L. Williams, representative 
of the Midwest Life at Lincoln, Neb., 
supervisor of agencies covering several 
western States. Mr. Williams is a son 
of C. P. Williams, agency manager of 
the Minnesota Mutual Life, and was the 
winner in the prize essay contest of the 
National Association of Life Under- 
writers for 1910. 








in many fields. 


WILLIAM T. SMITH, Secretary 





WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 





(ireat Southern Life Insurance Company 


Insurance written first year over 


SIX MILLION DOLLARS 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 
O. S. CARLTON, Vice President 
‘It is the Largest Company ever organ- 
ized in Texas and the most successful.”’ 


Cc ial and Fi ial World 
"New York, July 16, 1910 

















THE STATE LIFE 


Insurance Company 
INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 








In January, 1911, the Agents of This Company Wrote 


90 PER CENT MORE NEW BUSINESS 


Than in January, 1¥10 


OUR COMPLETE PROTECTION POLICY DID IT 


Protects Against Natural Death; Double Protection in Case of Accidental Death: Com- 
plete Protection Against Tota! Disability and Consequent Failure to Pay Premiums 


For Agency Contracts Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 























NSURANCE MEN will i . 
I in “the Norsiwestera 


The Northwestern 








nel bcaeeed pari ig th tf 
L © past five years. 
IMPORTANT FACTS ‘elati i 
Mutual Life Insurance Co, |} busses are shown by the folldwing por 
of Milwaukee Os ser ae 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For = Ly = = rr 





It is capable of easy demonstration that 


1905 - - -  $90,334.0388 The Northwestern is the best Company to 


me “Bee The Northwestern's new (1910 

orthw s new ) 
1907 - - - 102,288,634 contract with its Dividend Options, Phid-cp 
1908 - - - 109,685,428 and Endowment Options, Options of Settle- 
19099 - - - 118,716,188 ment and the Premium Loan features. 


‘ Issues Partnership and Corporation In- 
wor further information or an Agency, 
H. F. NORRIS, 


Each year larger than any in the 
previous history of the Company. 
Cc d Busi 1858. 


























Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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Ce, ee ee 


392,394.32 


A RECORD UNEQUALED 


MICHIGAN STATE LIFE 


INSURANCE COMPANY 


OF DETROIT 
HOME OFFICE: MAJESTIC BUILDING 


FREDERIC APPS, President 
E. A. LYMAN, Vice-President 
ARTHUR JONES, Vice-President and General Counsel 


FINANCIAL CONDITION, 


ASSETS 
First Mortgage Loans on Real Estate................00.-00000: $202,210.90 
(Loaned on Real Estate, Worth Nearly $600,000.00) 
as fonds <a aot Fis ere the cs se Phsaep ot wageess 106,346.43 
Loans on Company’s Policies Saeed sed chaeds ah kage Genes teow cen 3,293, 18 
(Secured by Reserve) 
Deposited in Banks and Trust Companies...................... 33,361,389 
(On Interest) 

Re Te iin doi 6 Sy 66.8 6 065 webs Wen se tctes cde 10,370.03 
EE ee Re ee ee ee eee Pe 8,218.29 
(Reserve charged in Liability) 

Interest due and accrued on Mortgage Loans and Bonds........ 5,410.55 


Net deferred and unreported premiums ....... .............. ‘ 21,325.82 
(Reserve charged in Liabilities) 

Vurniters, Pintures and Geppees. ...... 5. ccccceccscsccccccccese 6,857.23 

ID vise haere es: eae eka <cal.dhbekeuarweeees $392,394.32 


Insurance in 


Assets ‘orce of Policyholders 
176,967.44 $ 500,500.00 $ 171,051.57 
228,964.67 2,429,864.35 198,778.41 
299,850.50 3,827,177.99 216,337.33 


5,558,743.16 


1910 was the Company’s record year for growth and increase in financial strength 





One of the Leading Companies in Amount of Business Written in its Home State 


FRANKLIN B. MEAD, F. A. S., Actuary and Secretary 
VICTOR C. VAUGHAN, M. D., Medical Director 
VICTOR C. VAUGHAN, JR., M. D., Associate Medical Director 


DECEMBER 531, 1910 
LIABILITIES AND SURPLUS 


Reserve on Policies, including Disability Reserve. 
Unpaid Death Claims................+4- 


All other Liabilities .................. 


Total Surplus for protection of Policyholders. 


GAINS MADE IN 


Gain in Surplus ............--++-. 
Galle Sm MASOGVO, 606.20. cccwwecs 

Gain in Assets .......... 
Gain in Insurance Written. 


Gain in Insurance in Force. 


COMPARATIVE STATEMENT OF THE PROGRESS OF THE COMPANY 


Surplus for Protection 


240,031.56 


in 1910 


$148,554.00 
None 
3,808.76 
240,031.56 


$392,394.32 


1910 
$23,694.23 
66,869.00 
92,543.82 
882,475.33 
1,731,565.17 


Business Written During 
receeding Year 


$ 537,000.00 
2,204,904.87 


2,091,926.72 
2,974,402.05 











A BUSINESS CONVENTION 


PLANS LAID AT ST. AUGUSTINE. 








Prudential Field Men Enthusiastic Over 
Gathering of Last Week— 
Officers of League. 





Some 150 of the successful field men 
in the Ordinary department of The Pru- 
dential assembled at St. Augustine, 
Fla., on Wednesday, Thursday and Fri- 
day of last week in attendance at the 
third annual convention of the Ordinary 
Agencies $100,000 League, the meeting 


being held at the Hotel Alcazar. In ad- 
dition there were present from the 
home office: 


Col. Forrest F. Dryden, vice-presi- 
dent; Edward D. Duffield, general solic- 
itor; Dr. Robert L. Burrage, medical di- 
rector; F. H. Johnston, associate actu- 
ary; F. L. Hoffman, statistician; George 
W. Rouzer, secretary to the president; 
George B. Speer, supervisor ordinary 
agencies; E. S. Andrews, manager East- 
ern Division; F. W. Tasney, manager 
Western Division; C. H. Lang, manager 
Southern Division, and Joseph Atkin- 
son, editor Prudentia! Weekly Record. 

Col. Dryden Presides. 

The first day was a business affair 
dealing with The Prudential in its gen- 
eral relationship throughout the entire 
field, and the first session, which was 
presided over by Col. Dryden, lasted 
for over four hours. This was the first 
exclusively Ordinary meeting attended 
\y the field marshal of the Prudential 
forces, and he was accorded a most en- 
husiastic greeting. His address dealt 
with company matters largely, but he 
paid a tribute to the men on the pro- 
ducing end of the business. 

Addresses were made by various 
managers from all parts of the country, 
touching upon topics of special interest 
and importance. 

The dinner in the evening was also a 
business affair, Vice-President Dryden 
having charge. 

An innovation was introduced when 


a stereoptican, 
earricatures of managers on a canvas, 
to the great amusement of those who 
chanced to escape a “rub.” 

Division Meetings. 

The second day was taken up with a 
series of Division meetings. Separate 
gatherings were held of the Eastern, 
Western, Southern and Pacific divi- 
sions, the manager or practical head of 
the respective bodies being in charge. 

At these meetings matters were dis- 
cussed of what may be termed of local 
interest, and incidentally plans were 
laid to make the year 1911 more note- 
worthy as regards each division. 

The third day was a sort of a “free 
lance” affair. The men gathered to- 
gether in groups and exchanged experi- 
ences, as it were. 

Officers Elected. 

The officers of the League for 1911, 
elected from the standpoint of produc- 
tion, were as follows: 

President, R. J. Mix, New York; vice- 
president, Sidney Rosenthal, Chicago; 
second vice-president, Edward N. Van 
Vliet, Newark; third vice-president. 
Claude R. Fooshe, Minneapolis; fourth 
vice-president, Milton C. Picard, Mem- 
phis. 

Colorado Springs was chosen as the 


between courses, threw 


place for the 1912 convention, and it is | 


proposed to have the membership of | 


the League number 200 by the close of 
the present year. 





National Life of U. S. A. Appointments. 





The National Life of the U. S. A., of 
Chicago, has appointed C. A. Althoff, of 
Detroit, as general agent for eastern 
Michigan. He was formerly general 
agent for the Mutual Benefit in that ter- 
ritory and had a fine record with that 
company. The National has also ap- 
pointed B, D. Roper as general agent at 
Greenville, Miss. Mr. Roper is an ex- 
perienced producer and was with the 
Phoenix Mutual Life for some years, in 


that State. 





FROM SCOTLAND TO TEXAS. 
Capable Young Actuary With Progres- 
sive Company in Prosperous 
Section of the Country. 





The front page of the official organ 
of the Great Southern Life of Houston, 
Texas, for the month of January, is 
given over to a portrait of John C. 
Cameron, M. A., F. F. A., actuary of 
the company. 

Mr. Cameron was born in Scotland in 
1879. He was a student at George Wat- 
son’s college, a large and popular school 
for boys, eleven years. He graduated 
from Edinburgh University in 1900, re- 
ceiving the degree of M. A. In 1901 he 
entered the employ of the Caledonian 
Insurance Company, where he remained 
a little more than two years. In 1904 
he became a Fellow of the Faculty of 
Actuaries. The requirements for mem- 
bership in this organization are equiva- 
lent to those of the Actuarial Society 
of America. Mr. Cameron was con- 
nected with the Scottish Metropolitan 
Assurance Company for seven years. 


Mr. Cameron was highly recommend- 
ed to the Great Southern Life by Henry 


Moir, a well known member of the Actu- 
arial Society of America, and associate 
actuary of the Home Life. He is to be 


congratulated upon securing such a de- 
sirable connection, and in a _ section 
of the country with promise of marvel- 
ous development in agriculture, busi- 
ness, ‘ndustry and insurance. 

Des Moines Life. 

The annual statement of the Des 
Moines Life, of Iowa, shows assets of 
$3,107,034. The legal reserve as com- 
puted by the Iowa insurance department 








is $2,758,296, and the surplus to policy- 
holders $449,287. The company has 
$29,563,908 insurance in force and its 
premium income during 1910 was $1,- 
032,954. Its deposits with the Iowa 
insurance department amount to §$2,- 
741,844. 
During the past year the company 
made the following gains: 
In insurance in force.......... $1,036,341 
i ME cuts pasndepyeiéneaeexe 330,362 
SED so intinks cedud eh eahee 296,910 
136,012 





In premium income............ 





Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 


National Life Insurance Company 


MONTPELIER, VERMONT 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


Ro. i caeedacesil $47,490,998.98................ Gain, 167% 
Liabilities .............. $41,661,130.12................ Gain, 162% 
IND. «5:0 ccecesevess $ 5,829,868.86................ Gain, 211% 
eT er $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 


Operating in 37 States 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Medical Director 






















i 







4 


THE EASTERN UNDERWRITER 


February 16, 1911. 





CLEAR AND CONCISE IN TERMS. 


Rates and Values on Life, Twenty Pay- 
ment Life and Twenty Year 
Endowment Forms. 


Attractive in appearance and clear in 
their terms are the new policy forms 
of the Equitable Life Assurance So- 
ciety. In as few words as possible a 
promise is made to pay the face of the 
policy to the beneficiary upon receipt 
of proof of death of the insured. The 
three following paragraphs are the 
acme of brevity, notwithstanding their 
importance. We quote as follows: 

There are no restrictions under this 
policy on travel, residence, occupation, 
or military or naval service. 

This policy shall be incontestable 
after one year from date, provided 
premiums have been duly paid. 

Annual Dividends.—This policy shall 
participate annually in the distribution 
of the surplus of the Society as ascer- 
tained and apportioned by it. 

The customary clauses pertaining to 
Beneficiary, Assignments, Reinstate- 
ment, Age, Payment of Premiums, The 
Contract, Grace, and Power of Agent 
appear at the head of page two. 

Policy Provisions. 

The Provisions in the contract rela- 

tive to loans, surrenders, etc., are as 


follows: 

LOANS. At any time, while this policy 
is in force, after three full years’ premiums 
have been paid, the Society will advance 
on proper assignment and delivery of this 
policy, and on the sole security hereof 
a sum not exceeding the loan value at the 
end of the then current policy year as stated 
in the above table (increased by the cash 
value of dividend additions to this policy, if 
any) less any indebtedness to the Society 
hereon, provided all premiums or instalments 
of the same have been fully paid. Interest 
at the rate of 5 per cent. per annum shall 
be payable in advance upon such loan to the 
eud of the then current policy year, and an- 
vually in advance thereafter at the same 
rate. Unless the loan is for the purpose of 
paying premiums due the Society, the grant- 
ing of the same may be deferred by the So- 
ciety for a period not exceeding ninety days 
ufter receipt of application therefor. Failure 
to repay such loan or to pay interest thereon 
shall not avoid this policy unless the total 
indebtedness hereon shall equal the total 
lean value, nor until thirty-one days after 
notice shall have been mailed to the insured 
and to the assignee of record, if any, to 
their addresses lust known to the Society. 

OPTIONS ON SURRENDER OR LAPSE 
After three full years’ premiums have heen 
paid hereon, upon any subsequent defaul 
in the payment of any premium or instal 
ment thereof, and within three months after 
such default, this policy may be surrendered 
by the insured (or assignee, if any) who may 
elect one of the following options: 

ia) To receive the cash surrender value 
of this policy, the payment of which may be 
ceferred by the Society for a period noi 
exceeding ninety days after the receipt of 
the application therefor; or 

(b) To continue the insurance for its face 
value (and any outstanding dividend addi 
tions) as paid-np extended term insurance 
for the period shown in the above table, or 
for such further period, as the dividend ad- 
ditions (if any) will purchase, but without 
future pat pation, or rights to loan: or 

(c) To purchase non-participating paid-up 
life insurance payable at the same time and 
on the same conditions as this policy. 

In the event of default in the payment 
of any premium or instalment thereof after 
this policy hag been in force three full years, 
if the insured (or assignee, if any) does not 
select one of said options within three 
months of such default, the insurance shall 
be continued as provided under Option (b). 

If there be any indebtedness against this 

} 








policy, the cash be 
reduced thereby, the paid-up insurance shall 
be reduced proportionately, and the extended 
term insurance shall be for the face value 

the policy less the indebtedness and for 
erch period as the reduced cash value will 


purchase 

COMPUTATION OF VALUES. The loan, 
ash and paid-up values, and the term for 
which extended insurance hall run, are 
based on the reserve on this policy. They 


















are mathematical equivalents, and each is 
equal to the full reserve as computed on the 
American Experience Table of Mortality 
with 3 per cent. interest, at the end of the 
then current policy year, in case of default 
after this policy has been in force for ten 
years or longer. In case of earlier default, 
a surrender charge of not more than 1% per 
cent. of the face of this policy will be de- 
ducted from the reserve. 

Ordinary-Life, Rates and Values. 

The rate at age 35 for an ordinary 
life policy is $28.11 per $1,000, and the 
schedule of values as follows: 








LOAN EXTENDED IN- 
AND SURANCE 

After CASH —_- A Paid- 

Years VALUE Years Months Up 
3 $52 3 7 $72 
4 10 96 
6 4 126 
7 9 155 
9 4 19) 
10 9 223 
12 0 256 
13 0 28) 
13 8 316 
14 3 343 
14 8 369 
15 1 395 
15 q 420 
15 6 444 
15 7 468 
15 8 492 
15 s 514 
15 8 537 
15 7 558 
15 7) 579 
15 3 599 
15 1 619 
14 11 638 
U7 i 13 8 723 





20 Pay-Life Values. 
The premium on a twenty-payment 
life at age 36 is $38.34 per $1,000 and 
the policy values are: 





LOAN EXTENDED IN- 
AND SURANCE 

After CASH —-——- + -- —- — Paid- 

Years VALUE Years Months Up 
DS vadnemedeen $55 6 a $124 
S wewccancoees 79 9 1 177 
) 107 11 11 23 
i4 2 285 
16 4 341 
18 3 396 
19 10 452 
21 2 506 
22 3 556 
23 2 605 
24 ” 655 

DP  comenioeoeua 83 24 1 7M 
iP) 418 25 8 753 
ee 454 26 7 802 
l7 491 27 ba S851 
ye y 0 900 


31 0 950 
Policy fully Paid-up. 


20 Year Endowment. 
The premium for twenty-year endow- 
ment policies at age 35 is $51.91, per 
$1,000, and the schedule of values: 











LOAN EXTENDED IN- 
AND SURANCI 
CASH — ee — 
VALUE Years Months Paid-up 
After Pure En- 
Years dowment 
DS bnew $92 10 10 So 
4 13} 15 3 0 
BD pte 175 1D v0 75 
DS wosslaes 216 14 0 14 
i 2 1: 0 236 
be o 12 o “15 
on) 357 ll 0 BRS 
lw 107 lw 0 150 
li 1565 9 0 a4 
12 TOS 8 0 AS6 
1 OG1 7 0 G16 
Lt Ole 6 oO 703 
J 674 5 0 758 
6 73: 0 811 
BP owe esba 76 0 S61 
ae *ecwew SO = 0 909 
Se sucvvicine: ae 1 0 956 956 
Oe xine bans 1,000 Matures Matr’s Matr’s 


The American National of Galveston, 
Tex., announces that it has settled its 
first loss under its double indemnity 
clause. Robert J. Prior of Condor, Ga., 
carried a $1,000 containing the double 
indemnity clause under which his wife 
as beneficiary received $2,000. The in- 
sured was struck by a locomotive and 
instantly killed. 








A MESSAGE 


The advertisements in this journal show tl 


Company is willing, for reasons of its own, to |] 
than will another company. We have no way 
that you are not entirely satisfied 


Minnesota, 





s ’ 
Minnesota Mutual Life Insurance Company 
E. W. RANDALL, President 
ORGANIZED 1880 
ST. PAUL, MINN. 
iat all companies ‘‘ want agents.”” In many 
cases the connection you desire, the position you can fill is notopento you. Assuming 
that one company can pay as much for business as another, it depends then whether this 


of knowing that you contemplate a change, 
; If you will give us the high sign, we will be pleased to 
show you what we have to offer. Men of I 
Nebraska, Missouri and Pennsylvania. C. P. 


FROM THE 


my you more for certain work it wants done, 


irge caliber wanted in Michigan, Illinois, 
WILLIAMS, Agency Manager, 8t. Paul, 














Tia ies, Nee tea Ne 


INSURANCE) 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 








COME SOUTHWEST 


“WRITE BUSINESS IN WINTER RESORT” 


—REASONS— 
1—CROPS—“Greatest in History.” 
2—FINANCIAL CONDITIONS—“Fine.” 
3—COMPAN Y—“Good as Any.” 
4—POLICY CONTRACTS—“The Best.” 


LET US SHOW YOU 


Mid-Continent Life Ins. Co. 


MUSKOGEE, OKLA. 














A GIANT » SOUT 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, President LOUISVILLE, KY. 

















DID YOU EVER SEE 


One of our 20 Payment Life, Decreasing 
Premium, policies? Honestly, it’s a 
beauty. At age 35 Premium decreases 
from 15% in the third year to 32% in the 
twentieth year. If initial premium is 
continued, it is guaranteed to be paid up 
in 15 years, with a guaranteed cash bal- 
ance besides; or at the end of 20 years 
the cash value is guaranteed to exceed 
all premiums paid; or at the end of 20 
years the paid-up insurance value will ex- 
ceed the face value by about 45%. It 
has a dozen other beautiful features. 

This is the kind of goods we put in 
your hands to sell—and we have others. 
Write in confidence, and investigate an 
agency proposition with us. 


Des Moines Life Insurance Co. 


W. A. HARBACH, Secretary 
DES MOINES, IOWA 


MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 
Wants a 


STATE MANAGER 
FOR MISSOURI 


Splendid Opportunity for 
Right Man 


Address: 


Howard C. Wade 
Sup’t of Agents 
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CAPITAL VERSUS SURPLUS 


SHOULD THEY BE 





BLENDED? 





Subscriber Criticises. Custom Which 
Has Long Prevailed In Compiling 
Statements. 





A correspondent writes that a south- 
ern stock life insurance company in 
making up its annual statement, fails to 
designate the item “capital,” but in- 
stead terms the excess assets over legal 
liabilities as “surplus.” He asks the 
following questions: 

“In your opinion is a company war- 
anted in suppressing in its annual 
statement the fact that it has a capital 
stock?” 

“Is it warranted in claiming that 
capital is surplus?” 

“Is it right to published a garbled, 
misleading, or incomplete report that 
the surplus of 1909 cannot be compared 
with the surplus of 1910?” 

We see no reason why a stock com- 
any should desire to suppress the fact 
that it has a capital, although in the 
case of several institutions which might 
be mentioned the relative importance 
of the capital from a financial view- 
point has become so small that few 
would care to state whether the com- 
pany was stock or mutual without first 
consulting some chart or record. In 
such instances, though the existence of 
a capital stock is not suppressed, it is 
“snowed under,” as it were, as a factor 
of financial strength. 

Is Capital Also Surplus? 
In answer to question two it might 


SECURITY MUTUAL LIFE. 











President Jenkins Optimistic as _ to 
Possible Results for the 
Future. 





During the year 1910 the Security 
Mutual Life, of Binghamton, increased 
its assets nearly $400,000. The total 
payments to policyholders in death 
claims, dividends and surrender values 
for the year was $995,440. 

The company has admitted assets of 
over $5,800,000, and a surplus beyond 
ill liabilities and dividend reservations 
of $523,000. On January 1, it had $49,- 
200,000 insurance in force, an increase 
f $2,000,000 during the year. The av- 
erage premium for 1910 was $29.36, as 
compared with $28.88 for 1909 and $20.66 
for 1908. 

In a letter to the field force, Presi- 
ient Jenkins says in part: 

“There is a general feeling of pros- 
verity everywhere; trade is good; the 
farmer is prosperous, manufacturers 
ire running on full time; we have no 
wars, or rumor of war, or labor 
troubles; the railroads are getting on a 
more conservative and profitable basis; 
the pay of their employes has been in- 
creased; there are no political disturb- 
ances of a character tending to cause 
business uneasiness; there are ne 
serious epidemics; and the mortality 
records show, and experts tell us that 
human longevity is constantly increas- 
ing; all of these things contribute, and 
will contribute, to increase the general 
average of individual wealth, and con- 
sequently to a rapid increase in the 
amount of life insurance which will be 
carried by our citizens. Of this general 
increase, it will be our own fault if we 
do not secure our share.” 
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] 
be said that the great percentage of | 
companies include the capital in what | 

termed “surplus to policyholders.” | 
There are many who hold this to be) 
a serious mistake in that it educates | 
the policyholder to assume that he (or) 
she) owns something that beyond 
any question of doubt belongs to the 
stockholders. Probably in liquidation 
the rights of stockholders might easily 
be set forth and sustained, but well- 
posted insurance men have expressed 
the opinion that trouble could be stirred 
up on this point, and it is a noteworthy 
fact that the phrase “Excess Assets 
Over Legal Liabilities” is being used to 
designate the item. 

Viewed from a legal or technical 
standpoint, however, why is not the 
capital of a company a surplus item? 
We might put the question in another 
form: Why should it be necessary to 
contribute surplus when organizing an 
insurance company? 

Take for example a company formin, | 
with $200,000 capital. Custom has made 
it almost imperative for the organizers 
to secure paid in surplus of $200,000, 
or at least $100,000. However, the 
stockholders are not supposed to re- 
ceive dividends on contributed surplus, 
and to all intents and purposes it im- 
mediately passes from under control of 
the stockholder. 

Would it not be a more desirable 
method to allow the contributed capi- 
tal of a company to become impaired, 
not to exceed a stipulated percentage, 
to take care of expenses necessary to 
establish a business, when the amount 
so used could be gradually regained? 

To question three, we would say that 
the company referred to has no doubt 
compiled its statement in a manner 
such as would be approved by the in- 
surance department of the State, from 
which information desired could be ob- 
tained. 





Volunteer State Life. 





Vice-President Craig, of the Volunteer 
State Life of Chattanooga, Tenn., has 
addressed a letter to policyholders call- 
ing attention to the annual statement 
of the company, which shows assets of 
$959,941; reserves $764,260 and surplus 
to policyholders of $162,914. The com- 
pany has insurance in force aggregating 
$14,392,965. 

During the past year the company 
made the following gains: In assets 
$204,398; in reserves, $188,552; in sur- 
plus, $8,164; in premium receipts, $59,- 
880; in insurance in force, $1,984,384. 





International Contest. 





The contest inaugurated by the In- 
ternational Life of St. Louis for paid 
business during the three months Oc- 
tober 1-December 31, resulted as fol- 
lows: F. A. Thompson, of Georgia, first 
with $240,000; Albert Wilt, West Vir- 
ginia, $239,750, second; George J. S. 
Baran $196,500, third. In number of 
applications, W. L. Denham, of Florida, 
was first; F. B. Chapman, second, and 
oO. K. Sutton, West Virginia, third. 

The paid business of the Interna- 
tional for January was $1,060,730. 





In succession to the late Jacob Spear, 
Cc. C. Wright has been appointed Texas 
State agent for the Fireman's Fund. 
He formerly represented the Royal in 
the same capacity. 





State Mutual Life Assurance Company 


= ———————OF- 
WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - - - - - $140,710,898 
INCREASE OVER 1909 - - - - - 8,140,834 
Our agents had the most prosperous Year in the history of the company. 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 








ASSETS - - - - - - - $36, 327,079.03 
LIABILITIES - - - - - - 33, 371,841.25 
SURPLUS MASS. STANDARD - - $2,955, 237.78 


ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies. 
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The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 








FEDERAL LIFEINSURANCE CO. 


ISAAC MILLER HAMILTON, President 
CHICAGO 
CAPITAL, SURPLUS AND ASSETS -_ - 
INSURANCE IN FORCE - - - - - 


$2,500,000 
17,000,000 





WE WANT A GOOD MAN IN OHIO 








COME SOUTH FOR THE WINTER 


Why face rain and ice and snow, when a Contract with the 
PREMIER COMPANY of Texas will enable you to work 
with profit under ideal climatic conditions ? 


Southwestern Life Insurance Company 
DALLAS, TEXAS 











American Central Life Insurance Co. 


INDIANAPOLIS, IND. 


Admitted Assets ‘ ° ‘ 
Admitted Surplus Security to Policyholders, 
Total Insurance in Force 


$2,462,709,47 

359,420.34 
° . ° ‘ ° 25,013,654.00 
Deposits with the State of Indiana as required by 
law nonspeculative securities in an amount exceed- 
ing the entire reserve liability to Policyholders. 


Energetic Agents desiring liberal contracts for territory should write today direct to the Company 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
402-404 Colonial Trust Bidg., Reading, Penna. 











WESTERN STATES LIFE 
INSURANCE COMPANY 
Capital fully paid in Cash - $1,000,000.00 
WARREN R. PORTER, President 
Is now offering the most attractive line of policies ever offered 


OPEN TERRITORY: Los Angeles, Pasadena, Riverside, San Bernardino, 
Santa Barbara, San Diego, and other splendid territory in Southern California, 
with the co-operation of more than 3,000 stockholders. 


Address: PRATT & GRIGSBY, General Agents 


San Francisco, California 

















INETEEN hundred and eleven is now here. Every- 
one starts off with a clean slate, full of enthusiasm 
and with the idea of making 1911 the greatest year of 
their lives. 
It is the desire of the Philadelphia Life to increase its 
agency force during the year one hundred per cent. (100 
%) and I would ask every agent who wants to connect 
with this great Company to write me at as early a date as 
possible. The opportunities and advantages that an agent 
has with the Philadelphia Life are greater than those of 
any other company. 
If you are the right man for the right place, write PERRY 
to-day for contract. 
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TOTAL ABSTINENCE CLASS 


SEGREGATION IS IMPRACTICABLE. 





It Remains to be Shown That Moderate 
Drinkers Are Not as Long-Lived 
as Total Abstainers. 





Advocates for a separate class in life 
insurance for total abstainers maintain 
that the mortality of the latter averages 
much less than that of moderate drink- 
ers. The experience of several life in- 
surance companies in Groat sritain 
seems at first glance to indicate that 
the claim referred to is well founded. 
Most prominent among these is the 
United Kingdom Temperance and Gen- 
eral, which for many years has main- 
tained a separate class for total abstain- 
ers. There is no question but that the 
mortality among the latter has been less 
than in the general class, but this must 
nat be accepted as proof that moderate 
drinkers are in fact poorer risks than 
total abstainers. 

Statistics Not Complete. 

In the first place, in order to test the 
question satisfactorily, we must have 
the experience of the total abstainers as 
a class from the date that policies were 
issued. The statistics of the United 
Kingdom Temperance and General, how- 
ever, do not give this, for the rules of 
the company require that the members 
of the abstainer’s class must sign a 
statement yearly that they have not 
partaken of intoxicating liquors to any 
extent whatever during the preceding 


twelve months. Any who cannot mak 
such a statement are relegated to the 
general class. Thus the records of the 
company do not show what has heen 
the experience of the whole class who 





entered originally as total abst 





No Record of Continuous Total Abstain- 


ers and Continuous Moderate 
Drinkers. 
It is by no means certain that a com- 


plete record of a large nt ber of cases 
of heretofore total abstainers and of 
original moderate drinkers would give 
the former the advantage in respect of 
mortality. It is well known that among 





those who secure life insurar 
claim that they are onl moderate 
drinkers, there are manv who in fact 
occasionally drink to excess. This 
once vitiates the record 
would show the 
rinking. If were practicable to 
cover and eliminate from among the 
moderate lrinkers all who lrink to 
necess, the showing might be different 


Again, the total abstainers someti1 








indulge to exeess, Again, among those 
who were in fact onlv moderate drin! 
ers when they insured, there will be a 
certain proportior who nk 
to excess It is, therefore. imnossible 
o prove from the records of companies 
that maintain a 
abstainers, that total abstinence is more 
conducive to 1 4 _ than moderate il 
culzgence in alcoholic liquors 
Segregation Unfair to Ganaea! Glass. 
It may well he cones ed, howe 
that a comp: which f 
eparate class for total abstainers, and 
transfers vearly to the general class 


separate class for total 


maintains a 











those who fall from grace, will be able 
to furnish persistent members of the 
total abstinence class with insurance at 
lower cost than the general class. 
Nevertheless, it does not follow that it 
would be wise or expedient to maintain 
a separate class for total abstainers. 
Moderate drinkers might well object to 
insuring in a company which would 
place upon them the burden of the high- 
er mortality cost occasioned by those 
moderate drinkers who afterward change 
to excessive drinkers, and which would 
at the same time transfer to their class 
those original total abstainers who af- 
terward become moderate drinkers and 
later excessive drinkers. Moderate 
drinkers, who constitute the larger ma- 
jority of insurable risks, would prefer 
to insure in a company which does not 
cull out total abstainers. 

Impracticable as Would Segregation on 

Account of Occupation. 

Those who insist upon a _ separate 
class for total abstainers might with 
equal consistency demand a separate 
class for those whose occupation or 
place of residence is more favorable to 
longevity than the average. If it were 
undertaken to establish a separate class 


for such risks, it is obvious that we 


should have many classes in every com- 
pany, a thing which would be totally im- 
practicable. The companies to-day 
refuse to accept the applications of per- 
sons engaged in extra hazardous pur- 
cuits, although it has been found ex- 
pedient in the case of all companies to 
abandon all restrictions against occupa- 
tion, residence and travel, ete., after a 
limited time of one or two years. In 
ds, the earlier plan of eliminat- 
ks, who subsequently engage in 
oce enation s or incur dangers which 
would have excluded them from _ the 
company in the first instance, has been 
1 altogether impracticable: and in 
every company there are to-day large 
numbers of policyholders who, 
of present occupation or location, would 
not now be accepted for life insurance 








our 


“The Vedette.” 





The February number of the above, 
which is the title of the official organ 
of the Old Colony Vedettes, and issued 
by the Old Colony Life, of Chicago, 
gives an account of the agency conven- 
of the company, and a clever car- 
toon showing how the star producers 
of the company loom up in the idea of 
President Austin. It was during the 
course of the convention that the pres- 
ident announced the merger of the Old 
Colony and the Commercial Life, also 
of Chicago. 

Charles H. Johnston, superintendent 
of agencies announced a mid-summer 
convention, to attend which the field 
men will be required to produce a stip- 
ulated amount of insurance or number 
of applications. 








A Doub! e Leader. 


The Virginia agency of the Reliance 
Life of Pittsburgh, which is under the 
management of Oscar Swineford, led all 
agencies of the Company in paid busi- 
ness for the month of January. Just 
to make the record more glorious, Mr. 
Swineford captured first place as the 
leading personal producer Two of his| 
men were also listed among the first 
twenty in personal ‘Soy ‘tion, namely: 
W'lliam Mills and H. K. Hawthorne. 








INCORPORATED 


F. W. KILLEN, President 
JOS. N. FINLEY, Second Vice President 





Majestic Life Assurance Gompany 


Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 


GEORGE J. ROGERS, Vice President 
R. M. AYRES, Secretary 





because . 


| 








For Northern New Jersey. 

Following a request from its general 
agent, Theodore E. Lane, of New York | 
city, the Connecticut Mutual Life has | 
detached the northern half of New Jer- 
sey from the territory heretofore cov- | 
ered by Mr. Lane and has appointed 
Frank V. Carlough general agent for 
the new district, with headquarters at 
Newark. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 





51st Year 1911 


Home Life 
Insurance 


Company 


of New York 


onan . IDE, President 


1860 








Assets. . . $25,025,299.06 
James W. Hull, Pres‘dent. Insurance e reserve > fund, 
W. D. Wyman, Vice Pres. and Treas, | ete. . «$20,937 ,739.93 


J. M. Lee, Actuary. Reserve for deferred 


Theo. L. Allen, Secretary dividends..... ..... $2,292,947.00 
Robt. H. Davenport, Asst. Sec. Reserve for all other 
contingencies....... $1,794,612.13 


This Company, with its more than fifty years | 
of successful and honorable practice, its solid 
financial condition, its fair and liberal polities, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- sal Aaa a 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


Insurance in force, 
December, 31st, 1910 
$100,214,968.00 





“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view toobeying fully the law and with 


LEON F. FOSS, General Agent intention of dealing with the policy-holders 
« 2 justly.” —Extract from Repo rt of the 


W. H. 
Soa, Meas Sgeet New York State Examiners, Dec. 24. 


RHODES & MORRISON, Gen’! Ag’ts for New York 1910 
253 Broadway er 











Southland Life Insurance Co. 


DALLAS, TEXAS 
JAS. A. STEPHENSON, President W. A. CALLAWAY, Secretary 


SECOND STATEMENT TWENTY MONTHS BUSINESS CLOSING DECEMBER 31, 1910 
Admitted Assets, $589,728.96; Liabilities: Capital, $293,390.00; Other Items, 
$195,220.92; Net Surplus, $101,098.04; Surplus to Policyholders January Ist, 
1911, $394,488.04; Insurance in Force January Ist, 1911, $8,702,865.00. 
We wrote and paid for $6,792,550 during 1910 which was Two and One-Half 
Million in excess of the amount written by any other local or foreign 
Company doing business in Texas. 








50 YEARS’ ENVIABLE RECORD LIBERAL POLICIES 
LOWEST NET COST-—SATISFIED POLICY HOLDERS 
PROSPEROUS AND PROGRESSIVE REPRESENTATIVES 
What more do you want, or could you ask? 
We have openings in the Middle West for 
TWO GOOD MEN 
Further particulars may be obtained by addressing 


X. Y. Z., care of The Eastern Underwriter, 105 William St., New York 














Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRIGT MANAGERS WANTED 


IMPORTANT POSITIONS 


are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WRITE AT ONCE. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 





Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 


Farp E. Ricnarps. President DISTRICT MANAGERS WANTED 
Address ALBERT E. AWDE, Supt., bane, 
either 396 Congress Street, Portland, Maine 


Jas. T. Priestly, M. D. 
Medical Director 


Carleton B. Pray 
Treasurer 


THORNTON CHASE, Supt., 
105 Exchange Eidg., Los Angeles, Cal 














THE COLUMBIAN 
National Life Insurance Company 


OF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
The New 


Columbian Policies are Unexcelled in 


Clearness and Liberality 
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OUT HUNTING TROUBLE, 





Rates of Indiana Concern Said to be 
Only Forty Per Cent. of Ordinary 
Charge. 


It is declared that the rates of the 
American Bankers Life of Evansville, 
ind., are but little more than forty per 
ent. of the ordinary life rates prevail- 
ing in legal reserve companies. The 
remiums are payable in quarterly in- 
stallments. The charter was granted 
the latter part of January, and it is said 
hat some $300,000 of insurance has al- 
‘eady been written. The officers are as 
ollows: C. Howard Battin, president; 
I, Fred Riechman, vice-president; Mel- 
vin H. Lockyear, secretary; W. M. Red- 
nan, assistant secretary; Dr. G. W. Var- 


er, medical director; William E. Stin- 
son, treasurer; Funkhouser & Funk- 


ouser, counsel; Marion Swadener, 
eld manager 
It appears that the Company expects 
to be able to charge low rates by care 
il selection and limiting the — 
insurance to $3,000 for men and $2,- 
10 for women in order “that no person 
ight be tempted into this Company 
r the purpose of speculation.” 





INCREASES DIVIDENDS. 


Scranton Life Adds One-Half Per Cent. 
to Stockholders—Results 
for 1910. 


At the annual meeting of the board 
f directors of the Scranton Life Insur 
nee Company, it was voted to pay on 
larch 1, 1911, a dividend to stockhold- 
rs of three and one-half per cent 
Since organization, the Scranton Life 

is paid dividends as follows: 

September 1, 1909, 3 per cent.; 
March 1, 1910, 3 per cent.; September 

1910, 3 per cent., and the dividend of 
this year, 3% per cent., Is a total of 
2% per cent. in dividends declared on 
he Company’s stock within the space 

two years. 

The annual statement of the Compa 

as submitted shows assets of $808,- 
57; reserves, $383,875; capital, $300,- 

); net surplus, $81,563, a gain of $17,- 
$9 during the past year The paid 

isiness in force January 1 was $13, 

18,046, an increase of $2,807,021 In 
addition the Company had $1,542,770 of 

surance in process of delivery. 

In his annual report President James 
S. McAnulty said: 

“You will perhaps agree with me that 
vhat has been done in the past affords 
more or less reliable criterion of ac- 

ymplishment in the years to come; 


nd our present financial strength, 
yuupled with efficient organization, 


herefore warrants the belief that the 
ture of the Company will be continu- 
uusly and conspicuously successful. To 
ave earned an honorable place among 
he fiduciary institutions of the coun- 
try, both as to size and financial stand- 
ng, signifies that the Company has won 
ibliec confidence, which, in the last 
alysis, is the best asset of any busi- 
ess enterprise. I feel that the con- 
tantly increasing volume of business 
n the Company’s books, the amountof 
assets abundantly covering all poli- 
v obligations, and the possession of a 
ibstantial surplus over and above all 
ymmercial or legal requirements, 
arks the establishment of our Com- 
iny on a firm and unshakeable foun- 
ation; in other words, the period of in- 
itiative construction is passed and we 
ave succeeded in our purpose of build- 
g a life insurance company meriting 
the confidence of its policyholders and 
tockholders, and entitling it to their 
yntinued association and support.” 





WILL FORM NEW COMPANY. 
Hollister and Mott Plan to Start Organ- 
ization at Baltimore—Both Expe- 
rienced Field Men. 


D. W. Hollister and J. L. Mott have 
resigned as general agents in Pennsyl- 
vania for the Reserve Loan Life of In- 
dianapolis to organize a new company 
with headquarters in Baltimore. Messrs. 
Hollister and Mott have been conspic- 


uously large producers for the Reserve 
Loan Life, and they leave the Company 
with its best wishes for success in 
their new undertaking. 

The Pennsylvania general agency 
has been placed with Frank L. Linton, 
who has associated with him W. D. 
Sheddon, who was for several years in 
charge of the agency department of the 
Franklin Life of Illinois. His other as- 
sociates are B. J. Rockwell of Mans- 
field, Pa., and J. H. Mumbower, both of 
whom have been prominent in life in- 
surance work in Pennsylvania. 





THE MONTHLY INCOME POLICY* 


Some time ago there appeared in Puck a 
cartoon entitled “The Widows and_ the 
Orphans.” In this cartoon is pictured a 
woman dressed in her widow's weeds hur- 
rying out of a large life insurance building. 
She is leading a child clasped tightly in one 
hand and in the other hand she is holding 
a bag labeled “Life Insurance Money,” and 


after her coming pell mell down the street | 


is a mob of men with things to sell. One 
is waving a prospectus of Cuban Lands, an- 
other Suburban Real Estate, another Gold 
Stock, etc.—each one with something to sell, 
and from the picture it appears that the wid 
ow’s task to hang on to the money is an un 
equal one. The picture does not exaggerate 
the situation very much, and at first glance 
ji does not appear like a yery good adver 
tisement for life insurance. It will make 
the reader wonder why he should sacrifice 


all his life to let those fellows get away | 


with his life insurance money. But think 
of that picture in connection with the 
monthly income bond and it wil! have the 
opposite effect. It appealed to me more than 
anything I have read on the subject. 

I believe that we have not begun to realize 
the advantage of this monthly income in 


surance and now is a good time to analyze | 


it and apply it to ourselves, for whatever 
contract can he devised to suit our own 
needs will suit the average man we meet 

I venture to say that what most of us 
here carry in life insurance represents a sum 
of money larger than we have ever had to 
handle at any one time and with many of 
us represents the main bulk of the estate 
we would leave at this time 

It goes withont saying that we are carry 
ing this insurance to protect our wife and 
children and make sure that when we can 
ne longer earn money they will still be look 
ed after. 

While we are living, more or less regular- 
ly, we hand over to our wife a sum of money 
each month to run the house and pay the 
eurrent bills. If she does a good job and 
nakes the monthly allowance go a long 


Ways and gets good valne for the money 
nd does not use it all up the first 
week in buying unnecessary bargains, we 


eall her economical and say that she is level 
headed in the handling of money and seldom 
stop to think that this gives no training 
whatever in handling or investing large 
sums, and the woman who can make the 
nonthly oe egg go the longest may have 
as an investor. 

As we prosper, if we are good hushands, 
we hand over larger monthly allowances te 
our wives and they continue to get good 
value received for their money, and as our 
income increases we add to our life insur 
anee without much thought as to how that 
money will be handled after the policy be- 
comes a claim. 

When that time comes, the life insurance 
is paid to the widow in big checks to settle 





in full the company’s obligation The in- 
surance company’s part is now all over. It 
is now up to the widow. Let our minds 


revert to the cartoon IT mentioned. We are 
no longer here to offer our advice, but al) 
ang other fellows with things to sell are 

‘re. Something must be done with that in- 
surance money. She now has thousands in- 
stead of a monthly Sept = ‘he pace of 
living has long be« established and there 
is no immediate need to retrench. Will she 
take a small house and haul in the sails 
and all of a sudden become a shrewd in 
? She must naturally have advice and 
will get it—lots of it. A very large per- 
centage of money left this way to women 
and children is lost, and it so happens that 
many men who think they are leaving their 
families protected are really not protecting 
them at all and they might as well not have 
earried their life insurance Probably the 
average life insurance carried by the men 
present is abont $20,000 and the premium 
pald for this amount of life insurance would 
mere than purchase a continuons instalment 
contract, which will pay the wife $100 per 
month as long as she lives with the guar- 
antee that it will be paid the family for 2 
years whether she lives or not. She cannot 
assign her right or give the money away 
before she receives it or disconnt future in 
stalments. She has not been trained in 
handling thousands of dollars, but she has 
everlastingly been trained in the handling of 
a monthly allowance. She will know what 
to do with that $100 per month. It will 
come in more regular than ever before. The 
oa is still on the job. Their obliga- 
tion has not yet been fulfilled and they must 
continne to look after her as long as she 
lives, and if she don’t live, must look after 
the children for 20 years anyway. The wife 
may adjust herself to the new conditions 
at once and continue to exercise the same 
judgment as before in handling the monthly 
allowance. 


From a 


“Convention Talk,” by DB. 
Moulton, Cleveland, representative of the 
Travelers, 











Columbian National Life. 
The financial standing of the Colum- 
bian National Life uf Boston, as set 
forth in the annual report of President 








Arthur E. Childs, is as follows: Assets, 
$5,686,486; liabilities, $4,206,486; surplus 
to policyholders, $1,480,000. 
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THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 





offers the very best possible 
security, with a safe, 
equitable contract 
FINANCIAL STATEMENT 
Assets Jan. 1,1911 .... $54,422,643.60 
Liabilities.............. 50,108,449.79 
csi dicen cdeececasc 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 












Open Territory. 





From time to time this Com- 
has exceptionally fine 
openings in the best cities and 
States in the Union for large 
and small territories. It invites 


pany 


inquiries from men of ability 
and character. It pays to have 
an agency with the Great An- 
nual Dividend Company. 


The Union Central . Life 


Of Cincinnati 
Address: 


ALLAN WATERS 
Sup’t. of Agents. 


J. R. CLARK, 
President. 











WE KNOW 
IT’S WHAT YOU WANT 


OUR MEN 


GET BUSINESS 


Because our Policies 
are put up right and 


appeal to prospects 


WRITE TO 


HARTFORD LIFE 


HARTFORD, CONN. 

















“OLD HICKORY” 


THE VOLUN TEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 


CH ATTANCOGA, TENNEGSGEE 


Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres. 
THEO. F. KING, 2d V.-Pres. 
A. 8, CALDWELL, 8d V.-Pres. 

W. H. GOULD, Secretary 


Gen. Manager 

Manager of Agenetes 
Supt. of Agents 

Actuary 


In the Seventh Year of Conservative and Successful 


Development 
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CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America 


W. O. JOHNSON, President, 


Rookery Bldg., Chicago 


Capital and Surplus Over $1,000,000 


For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE 


INSURANCE COMPANY 








CAPITAL $1,000,000 


Manegement. 





Georgia Life Insurance Gompany 


OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 


SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfeet Proteetion at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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INDUSTRIAL BILLS OPPOSED 


DEEMED UNFAIR TO COMPANIES. 


O'Connor Rans Attorney Hurrell for 
Connecting With Life Presidents 
Association. : 


Albany, Feb. 15.—Assemblyman O’Con- 
nor, of Kings county, made an insinuat- 
ing attack upon the motives of the 
Merritt Legislative Investigating Com- 
mittee Tuesday afternoon at a hearing 
before the joint Senate and Assembly 
Insurance committees. The hearing was 
on a series of five of his bills, provid- 
ing that industrial insurance companies 
be placed under the same restrictions 
as the insurance law provides for other 
insurance companies. In a statement 
before the committee, Mr. O’Connor 
says that the Merritt committee did not 
have time to take up the question of 
industrial insurance. 

“And now,” he added, “I understand 
one of the gentlemen, who acted as 
counsel to the committee on this par- 
ticular subject, has been retained as 
counsel to the Association of Life In- 
surance Presidents. I understand too 
he is in possession of some very im- 
portant data on the subject of industrial 
insurance, which was gathered while he 
was acting as counsel to the Merritt 
committee, but I suppose that is his 
business.” 

Uncalled-for Insinuation. 

The gentleman referred to is undoubt- 
edly Mr. Hurrell, an attorney formerly 
connected with the State department of 
iusurance. One of the members of the 
Assembly Insurance Committee said 
that Mr. O’Connor’s intimation in his 
statement was that Attorney Hurrell 
had been given the position with the 
Life Insurance President Association in 
order to induce him not to give up the 
“important data on the subject of in- 
dustrial insurance.” He said he thought 
the insinuation was uncalled for and 
unfair, and ex-Senator Tully, who ap- 
peared at the hearing against the bills 
as the representative of the Metropoli- 
tan Life, exp the same opinion 
during the hearing. 

May Die in Committee. 

t is not likely that the O’Connor bills 
will ever get out of committee. Chair- 
man Hoey of the Assembly Committee 





ssed 


said that they were unfair to the in- 
dustrial insurance companies. He said 
that, while there may be needed 


remedial legislation for these compa- 
nies, he looked for a better solution of 
the question in the report of the State 


PROGRESSIVE AND PROSPEROUS. 
Michigan State Life Makes Good Gains 
During 1910—Principal Officers 
of Company. 

Each year shows satisfactory and 
commendable gains in assets, surplus, 
business written and total insurance in 
force for the Michigan State Life. Dur- 
ing the past year the Company madg a 
net gain in insurance in force of $1,731,- 
565; in insurance written of $882,475; 
in assets $92,544; in reserve $66,869, 
and in surplus $23,694. The following 
gives the progzess of the Company dur- 


ing the past four years: 

Ins. In 
Jan 1. Assets. Surplus. Force. 
1908 $176,967 $171,052 $500,500 
1909 228,965 198,778 2,429,864 
1910 299,851 216,337 3,827,178 
1911 392,394 240,032 5,558,743 


The written business of the Company 
for the years enumerated was as fol- 
lows: 1907, $537,000; 1908, $2,204,905; 
1909, $2,091,927; 1910, $2,974,402. 

The principal officers of the Michigan 
State are: Frederic Apps, president; 


E. A. Lyman, first vice-president; 
Arthur Jones, second vice-president 
and general counsel; Franklin  B. 


Mead, actuary and secretary. 

The management of the Company is 
making permanency the chief aim. 
Operations thus far have been confined 
to a. very limited territory, and it is 
proposed to branch out conservatively 
as the business warrants it. 


superintendent of insurance on the 
examination of industrial companies, 
which he has been conducting for the 
last fourteen months and which will be 
submitted to the Legislature in a week 
or ten days, 

Speakers in Opposition. 

Among others besides Senator Tully 
who appeared at the hearing against the 
O'Connor bills were Attorney Duffield | 
of the Prudential, Major Rand of the} 
John Hancock and Attorney Heppen- | 
heimer of the Colonial, together with a| 

| 





number of actuaries. They declared | 
that the industrial companies could not 
be placed under the same conditions as | 
the other companies, because among | 
other reasons of the extra force and/| 
added expense it takes to make weekly | 
collections of premiums over that when | 
the premiums are received yearly or | 
semi-yearly. They held that Mr. O’Con- 
nor evidently did not take these condi- 
tions under consideration. They declar- 
ed that the only tendency of the O’Con- 
nor bills would be to drive the compa- 
nies to give up their industrial business, 
in which case many poor people who 
could not get together at one time a 
considerable sum of money, such as is 
needed in paying a yearly premium, 
would be denied the benefits of insur- 
ance. 





True Mutuality. 


President John M. Holcombe of the 
Phoenix Mutual announces to agents 
that it has been arranged that benefici 
aries under old as well as new policies 
may have the option of settlement by 
cash, by installment, by continuous in- 
come contracts or by annuities. The 
Company is prepared to amend any out- 
standing policy so that it may be made! 
payable in any one of the above meth 
ods described. 








A Winning System. 


In speaking of the agency force of 
the company, Wilson Williams, general 
field superintendent of the Security Mu- 
tual Life of Binghamton, says: 


“The educational system we have 
prosecuted among likely insurance 
ag-nts during the past year has well 


repaid our efforts in augmenting our 
force with loyal, capable and efficient 
representatives.” 


A Real Leader. | 

The records of the Home Life of New} 
York show that James Lee Bost, gen- 
eral agent of the company for the Dis- 
trict of Columbia, ranked number one 
in personal production for the year 
1910, also that his agency led all others |} 
in amount of insurance for the year. 
In this connection Mr. Bost was also 


the leader in personal production for 
1909. 





Oppose Changes of Capital. 


Two important opinions, affecting 
Ohio insurance companies, were handed 
by Attorney General Hogan to Secre- 
tary of State Graves Friday. In one 
he held that unless the Great Northern 
Life Insurance Company, of Toledo, 
pays up its authorizel capital stock of 
$300,000 it cannot do business in Ohio. 
The company had asked permission to 
amend its charter to reduce the stock 
to $50,000. In the other he held that 
the Western Reserve (fire) Insurance 
Company, of Cleveland, now doing bus- 
iness, could not, as a reserve company, | 
reduce its capital stock, which is now 
$250,000. The company had made a} 
similar request. He also held that un-| 
less the company’s capital was all paid} 
in it could not elect directors and offi- | 
cers. Graves was advised to deny both 
requests. 


Field men of the Reliance Life of 
Pittsburgh promise to smash some rec- 
ords during the present month, a spe- 
cial effort being made in honor of H. G. 
Scott, third vice-president of the Com- 
pany. 
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We have made other INSURANCE 
MEN SUCCESSFUL---by our 


“100% EFFICIENCY SYSTEM” 


WHY NOT YOU 


RECHT’S BROADWAY AGENCY 


320 Broadway, New York City 
Telephone 88 Worth 
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UNEXCELLED IN 
Favorable Mortality 
—e 
Economy of Management 
THE 


Provident Life 





AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 


PVR VRBBVBYVYY 
OO OOO OOOO CE 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 

| ONE MILLION PER MONTH 
— Orfr— 

Properly written and carefully selected 

business. No stock selling, board or re- 

insurance schemes. No contracts made by 

correspondence. A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 

















UNDERWRITERS’ REPORT 


Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISCO, CA; 











THE SOUTHERN STATES 
LIFE INSURANCE COMPANY 


Operating in the States 
i. 


Georgia, Alabama, South 
Carolina and Florida 


A Company WitH AN Uncnriticisep REcorp 





WILMER L. MOORE 


President 


Entry as to Agencies may be made to 


ROBERT F. MOORE 


Agency Secretary 





General Offices, ATLANTA, GA. 











Security Mutual Life 


can be obtained 








Insurance Company 


BINGHAMTON, N. Y. 


FREDERIC W. JENKINS, President 


Desirable contracts for desirable territory 


by desirable men. 


For particulars address, Home Orrice. 
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OVERCOMING DIFFICULTIES. 

The Maritime Western territory of 
the Union Life of Toronto, won the 
Nineteen Million Dollar Campaign by a 
good margin. In fact President Evans 
styles it a “complete and decisive vic- 
tory, maving outclassed and outgener- 
aled both its competitors on all points, 

all stages of the campaign.” They 
were 16 points ahead of the Southern 
erritory and 24 ahead of the Eastern. 

ihe following by the president should 
ove a tonic to those who think them- 
lves handicapped in their work: 

“The field management of the terri- 
tory gave a clear and unquestioned 
demonstration of efficiency in organiza- 
tion, persistency of effort, and consist- 
ency in results that is a lasting testi- 
mony to the possibilities of accomplish- 
ment by a small working staff. The re- 

ilt will stand, at least for a long time 
to come, as evidence of the value of in- 
extinguishable faith in success, in face 

definite handicaps. It must be ad- 
mitted that a territory which is not 
uly split in two, but each part of which 

; separated from the other by upward 
of two thousand miles, is, as compared 
with a compact territory, working at 
a serious disadvantage, and when to 
this is added the further fact that the 
individual units in each part are sep- 

ated not only by great distances, but 
jandicapped in supervision by incon- 

lient transaction, you have a com- 
bination of difficulties which demanded 
droit and determined generalship to 
yvercome.” 





LEADS TO SUCCESS. 





Mr. Agent, may I suggest that you 
try a few of them? 

If you are collecting in a home where 
here are young children, their mother 

in tell you the names and other par- 
ticulars of children who live in the im- 
uediate neighborhood. Every mother 
with a baby knows every other nearby 

other with a baby, and you need have 
little trouble to get an introduction 
from the one who is your policyholder 
to the others. Keep a memorandum of 
the date of birth of these children; 
there are always a number along your 
route. During the summer months 
when mothers keep their babies in the 
open air as much as possible, you can 
readily record the house number and 
judge the age, and later on lay your 
plans for an introduction and interview. 

It is possible for an Agent whose 
debit is in a large city to get enougu 
such prospects every week to keep him 
busy canvassing later on. 

Have you ever thought about talking 
with your family physician regarding 
the births that come under his notice? 
He could no doubt furnish you with a 
list of names that will mean dollars to 
you by and by. 

The registration of baptisms is yours 
for the asking from your minister, and 
churches in large cities baptize many 
children in a year. 

Here is food for thought. How many 
children are born in your city yearly? 
What proportion of these births do you 
later on secure for insurance in The 
Prudential. 

The death notices in a large city can 
be used to good effect in your canvass 
for new business. The newspaper no- 
lices are usually full enough to give you 
the necessary particulars. Try select- 
ing such cases as are within the bound- 
ary of your route and canvass the near- 
by homes. Remember that the best 
time to so canvass is immediately be- 
fore or after the funeral. Death is so 
ordinary a matter that its effect, espe- 
cially in the larger towns, is soon for- 
gotten except by the immediate rela- 
tives. 

Try these plans, and if you find them 
profitable, teil them to your fellow 
Agents, and let'us do our best to help 
each other along the road to success.— 
E J. Stanton, Superintendent, Philadel- 
phia No. 4, in the Prudential Weekly 
Record. 


Cure for “Iindustrialitis.” 

General Supervisor Evans of the 
Union Life, of Toronto, believes that a 
large percentage of Industrial men are 
afflicted with “Industrialitis,” a dis- 
ease which proves a barrier to the pro- 
duction of Ordinary. We quote his re- 
marks as to the disease and the cure 
theretor: 

“The majority of our men are suffer- 
ing irom a disease called industriali- 
tis, an hallucination that Industrial 
men don’t need to write Ordinary. It 
can only be treated by a course of 
mental Therapeutics. 

“The H. O. the Divisional Supervisors 
and myself have made a study of In- 
dustrialitis and are determined that the 
disease shall be Cured in every man. 

“The symptoms are well established. 
In the early stages of the disease when 
Ordinary is spoken of to the patient, he 
has a wandering far away look in his 
eyes; then he smiles somewhat vacant- 
ly. 

“Treatment: Have patient look 
straight in your eye and have him re- 
peat alter you O-r-d-i-n-a-r-y twenty- 
five times. This must be done three 
times a day till the vacant smile van- 
ishes and far-away look disappears 
from the eye.” 





Colonial Life Notes. 





The following changes are recently 
reported by the Colonial: 

Appointments to assistancies: R. V. 
Curry, Hoboken; E. 1. Weber, Pittsburg; 
J. Nooney, Jamaica; E. McNichol, Wil- 
liamsburg; D. A. Goyer, Mt. Vernon; 
i. J. Fitzgerald, Harlem; J, R. McFar- 
land, Pittsburg; W. L. Otten, Easton; 
5S. A. Cisco, Middletown. H. Morris, as- 
sistant, transferred from Middletown to 
Jersey City Heights. P. Lasker appoint- 
ed manager of the Town of Union Dis- 
trict. 

The leading industrial manager is D. 
Reinharz, of Mt. Vernon. Following him 
are: P. Hughes, New York; L. Janson, 
Williamsburg; H. G. Rand, Camden; P. 
M. Leiffer, Harlem. The ordinary leader 
is Manager Reinharz, pressed by P. M. 
Leiffer, Harlem; L. Janson, Williams- 
burg; L. S. Brown, Pittsburg; F. R. 
Conklin, McKeesport. 

W. Gross, of Mt, Vernon, leads the 
assistants in ordinary, followed by D. J. 
Speck, Harlem; M, Weindler, Hoboken; 
L. Shattner, Mt. Vernon; L. C. Price, 
Homestead. Assistant Gross also leads 
in industrial, followed by L. Shattner, 
Mt. Vernon; J. L. McMahon, New York; 
E. Krause, Newark; E. V. Cooke, Mt. 
Vernon, 





Buffalo Association. 

At the annual meeting of the Buffalo 
Association of Life Underwriters, Wil- 
liam D. Camp was elected president. 
Other officers chosen were: 

Calvin S. Elliott, first vice-president; 
Harle J. Emerson, second vice-presi- 
dent; Charles G. Venneman, secretary 
and treasurer; executive committee, 
Joseph E. Gavin, S. B. Lindsey, F. E. 
Lahey, W. H. D. Barr and George R. 
Jones. 

A committee 
presidents and the present executive 
committee was appointed to wage war 
against 
make a specialty of twisting p@glicies. 








ST. LOUIS, U.S. A. 


Writetoday for the new GUARANTEED 
MONTHLY SALARIED BOND CONTRACT. 
Something entirely new in the agency line, providing 
satisfactory remuneration for the present and guaran- 
teeing an INCOME FOR LIFE. Policy contracts 


sell at sight. There's an opening for you. 


MASSEY WILSON 
President 


J. L. BABLER 
Genl. Mgr. of Agencies 








7—|nternational Life~ 


consisting of the ex- | 


the abstract concerns which | 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
The Company By the People 
_For the People 


The Daily Average of the Company’s 
Business during 1910 was: 

507 per day in Number of Claims Paid. 

6,163 per day in Number of Policies 
Issued and Revived 

$1,428, 738.00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 











T. WM. PEMBERTON, Ist Vice-President 


guaranteed, 
Assets December 31, 1910.... ..... 


Insurance in Force December 31, l¢ 10. 
Total Payments to 


Liabilities December 31, 1910... ......-.+0.-s+s00eeseee 


Policyholders since Organizatic mn. 


J. G. WALKER. President 


W. L. T. ROGERSON, 2nd Vice-President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company: 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company: 


Its Policies are clear and definite in their provisions, and their values are absolutely 


-ss.+- $6,338,5676.82 
5,106,996.02 
72,440,374,00 
10,786,598 97 
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APPLY TO HOME OFFICE, 178 


LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


GOOD AGENCY CONTRACTS TO GOOD AGENTS 


——OR TO 
W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 
The Company issues the best and most liberal forms of Life, Endowment avd Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 





AL 


DEVONSHIRE ST., BOSTON 














ROME INSURANCE COMPANY 
ROME, 


. ¢. PORTER, Vice- Pres, and Manager 


GA. 


INDUSTRIAL “AGENTS WANTED IN 
GEORGIA AND ALABAMA 











materially in securing business. 


our terms to agents. 


COLONIAL TRUST ELDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS WANTED 
Send for our Quaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. CO. 


READING, PA. 
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THE EASTERN. 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
S. £: Hadley, President G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y., under the act of 
Congress of March 3, 1879. 





A BLUFFER’S BLUFF. 


Hidden away in the rear of the 
latest number of the “Insurance Index,” 
a monthly insurance journal published 
in this city, appears the following four 
line item: 

The libel actions brought by R. B. 
Caverly, the editor of the Insurance In- 
dex, against the publishers of the In- 
surance Field and The Eastern Under- 
writer, have been discontinued and the 
matter is therefore, at an end. 

Mr. Caverly fails to state that the ac- 
tions were withdrawn entirely upon his 
initiative, and that under the laws of 
the Empire State the defendants were 
powerless to force him to proceed. 
Having undergone one grilling prelim- 
inary to trial, the gentleman in ques- 
tion was evidently unwilling to stand 
another, day fixed for 
the second hearing his counsel advised 
of intention to discontinue proceedings. 

Let it be clearly understood that The 
Eastern Underwriter was not asked to 
retract one word of what it had said 
regarding R. B. Caverly and the Insur- 
Index. 





and before the 


ance 


NOT POSSIBLE. 








An amusing item, such as repeatedly 
the daily press indicating the 
ignorance of the public regarding life 
insurance, is found in a dispatch from 
Monterey, Mexico, to the effect that the 
“leading American life insurance com- 
doing business in Mexico have 
issued orders by wire cancelling all 
their policies in that country.” Proba- 
bly nine men out of ten have the notion 
that such a thing would be possible; 
though all who carry life insurance 
ought to know that all policies, as now 
issued by American companies, are in- 
contestable after one or two years from 
date of issue, and cannot be canceled, 
no matter to what dangers the insured 


appear in 


panies 


may be exposed. 





SUPERVISION. 





The Weekly Underwriter surmises 
that Hon. Reau E. Folk, retiring insur- 
ance commissioner of Tennessee, will 
now become a company official, “and 


uncomfortably at times from 


suffer 
State supervision.” 

We trust, on the contrary, that he 
may not fare worse than 
comfortably. 


to suffer 





—SS—_—— 


BUILDING WITHOUT AGENTS. 





Life insurance experience covering a 
period of about 150 years has establish- 
ed as a general proposition, that the 
business cannot be carried on success- 
fully without the use of soliciting agents. 
By “successfully” we mean a business 
which grows with reasonable rapidity 
and accomplishes large results. The old 
Equitable of London has written life in- 
surance for about 150 years without the 
use of agents, and during that time has 
furnished protection at an exceptionally 
low cost; nevertheless, as the company 
writes less than 300 policies a year, it 
cannot be said to have made a success 
ot the life insurance business, 

Plan Practicable Under Some Con- 

ditions. 

While as a general proposition the 
statement is true that the soliciting 
agent is necessary to success, the recent 
experience of one American company 
seems to some extent to disprove the 
theory. We refer to the Presbyterian 
Ministers’ Fund of Philadelphia, which 
has been writing level premium life in- 
surance for more than half a century, 
and which has never employed solicitors 
on commission or salary. True enough, 
it was many years before the company 
had any large amount of business on 
its books, and even to-day, with about 
fifteen millions in force, it may be liken- 
ed in one respect to the Irishman’s 
whiskey. When offered an extremely 
diminutive glass of very choice liquor, 
which, he was assured, was nearly one 
hundred years old, Pat’s remark was 
that it was ‘“‘mighty small for its age.” 
Nevertheless, under an efficient man- 
agement, the Presbyterian Ministers’ 
Fund, small as it is, has been gaining 
over a million a year during the tast 
five years. This latter experience may 
be denominated a success for a small 
company in respect of growth, and in 
the matiter of cost, its protection is fur- 
nished at a lower rate than that of any 
other American company. 

Every Minister a Booster. 

What then is the secret of this com- 
pany’s success? Its experience seems 
to show that when the business is con- 
fined to a single class, a select class, 
and a class the members of which are 
more or less interested in one another, 
the plan may succeed. The company in 
question insures the lives of clergymen 
only. Its members meet on many occa- 
sions, and at least once a year they get 





REBATING PENALIZED. 





New Bill in Ohio Legislature Forbids 
Division of Insurance Commissions 
With Assured. 





The committee on insurance of the 
Ohio House has reported out for pass- 
age both the Fellinger bills imposing 
penalties for rebating of insurance pre- 
miums. The first (H. B. 157) restores 
the provision omitted from the code 
providing for penalties for rebating life 
insurance premiums. The second (H. 
B 188) provides penalties of fines and 
revocation of agents’ licenses for re- 
bating of fire and miscellaneous insur- 
ance premiums. The penalties apply 
to the buyer of insurance as well as to 
the seller, and half the fine goes to the 
informant. 





REORGANIZATION BILL. 


Provides for Amendment of Charters 
and Changes in Capital 
Stock. 


Senator Tim Sullivan, chairman of the 
Senate Insurance Committee, Tuesday 
iitroduced a bill, amending the Insur- 
ance Law in relation to reorganization 
of existing corporations and amendment 
of certificates. It authorizes domestic 
insurance corporations to amend their 
charters by eliminating unnecessary 
words or powers, which have never 
been exercised or are not being exercis- 
ed at the time of the amendment, pro- 
vided that proof of the non-exercise of 


together in a vouy. On such occasions 
they are apt to speak of their life in- 
surance—a thing in which the ministers 
are, perhaps, more interested than any 
other ciass. ‘Those of the prolession 
who carry their protection in the Presby- 


terian Ministers’ Fund naturally teil 
their brethren how tow the cost las 


proved. In many instances they become 
active missionaries tor the orgaluzation, 
receiving possibly some small considera- 
tion for their services, though not com- 
parable with the commissions necessary 
in the case of regular solicitors. 

Not Practicable Among All Classes. 

It is doubtful whether the business 
could be successfully operated on this 
plan in most professions or occupations. 
it could not be thus conducted among 
business men, or Manufacturers, or oln- 
er classes, who rarely meet one another 
and who are not particularly interested 
in one another’s affairs. lt is possible 
that the plan might work successiully 
among educators, who get together even 
more frequently and in more intimate 
association than clergymen. 

Another Plan Possibly Practicable. 

There is one other respect in which a 
life insurance business might possibly 
be conducted without the intervention 
ui soliciting agents. The Postal Life 
began with the theory that it could 
write life insurance at a great saving in 
cost by soliciting business by mal in- 
stead of through agents. ‘This method 
has proved a fiat failure; but the com- 
pany hag more recently adopted a plan 
which may result in large growth—ihat 
of re-insurance. It is possible that a 
large company may be built up in a 
few years by simply re-insuring other 
organizations, and without actually sol- 
iciting new business. We say this is 
possible, though it is altogether im- 
probable that such protection can be 
furnished at low cost. The usual com- 
missions paid to solicitors will be elim- 
inated, but the acquisition of business 
on this plan involves large payments in 
the purchase of the re-insured compa- 
nies. Moreover, the re-insured business 
is morally certain-to be much below the 
standard of newly selected lives, the 
mortality will be high, and the net cost 
large accordingly. Nevertheless, solicit- 
ing agents may be dispensed with and, 
with the best class of management, 
such a company may permanently en- 
dure. 





powers satisfactory to the superin- 
tendent of insurance shall be filed in the 
Insurance Department, and if any busi- 
ness has been written under the powers 
proposed to be eliminated, the fact that 
all liability incident to such powers has 
been fully terminated must be shown to 
the satisfaction of the superintendent of 
insurance through an examination of 
the company or otherwise. The bill al- 
so provides that, when any domestic in- 
surance corporation changes the num- 
ber of its directors or increases or 
diminishes the amount of its capital 
stock in conformity with the provisions 
cf the stock corporation law, it may file 
in the office of the superintendent of in- 
surance a complete copy of its charter 
with the changes of its capital stock, or 
its directors, or both, but only after the 
copy to be filed has been approved by 
the attorney-general under Section 10 of 
the law. 





Connecticut Commissionership. 


Governor Baldwin of Connecticut has 
nominated Burton Mansfield, of New 
Haven, to succeed Theodore H. Mac- 
Donald as State Superintendent of In- 
surance. It is said that the Senate will 
make an effort to retain Mr. Mac- 
Donald in office. 





On behalf of the West Virginia Insur- 
ance Department, John F. Roche, the 
well known actuary and examiner, is 
making an investigation of the Southern 
_ Mutual Life of Cnarleston, W. 

a. 


OBJECTED 10 BY STOCK MEN 


PROPOSED BILL NOT FAVORABLE. 








Supervision of Unincorporated Insur- 
ance Concerns in Illinois, Mana- 
gers Argue, Would Be a Mistake. 


The proposed supervision of unincor- 
porated insurance concerns in Illinois 
under the provisions of a bill now be- 
fore the legislature, is meeting witn 
criticism at the hands of the represen- 
tatives of stock companies, on tne 
ground that it will legalize the opera- 
tions of hitherto “underground” con- 
cerns which cannot be relied on to ob- 
serve proper practices in competition 
and which make a specialty in many 
cases of cut rates. 

The bill requires the filing under oath 
of the name or title of the concern, a 
verified copy of the insurance contract 
under which it does business, power of 
attorney or agent’s authority, the loca- 
tion of its offices and a statement that 
service of process may be had upon the 
Superintendent of Insurance. 

A statement under oath is also to be 
furnished, whenever required, of the 
maximum of insurance upon any one 
risk and no liability is to be assumed, 
greater than ten per cent. of the net 
worth of any individual subscriber or 
member of such insurance association. 
The words “Not Incorporated” must be 
printed on the face of the policy in 
clear type. Such organizations must 
file statement under oath that their 
available assets are five times the 
amount of the largest risk. Those as- 
suming liability on property not owned 
by members shall be subject to the 
same requirements, fees and taxes (ex 
cept as to capital stock and deposits), 
as are imposed upon other corporatioiis 
in a similar business. 

The law, however, specifically ex 
empts business done in compliance 
with the surplus line law. Agents of 
these organizations are to be regularly 
licensed and pay a $2 fee. The penalty 
lor violations is from five hundred to 
one thousand dollars for every offense. 

Representatives of the stock compa 
ries call attention to the fact that no 
financial guarantees are afforded to in 
surers in such organizations by the 
rew requirements, and yet the bill ma) 
legalize them as authorized insurance 
concerns, putting them upon the same 
footing, practically in the ignorant 
public mind, with companies which 
have absolute funds on deposit with the 
State. They regard it as dangerous to 
the best interests of the business to 
throw the cloak of authority over all 
concerns of this character, without 
making them come entirely under the 
same supervisory requirements as they 
themselves are obliged to observe. 

No action has yet been taken by the 
stock companies, as far as can be learn 
ed, to oppose the bill, but it is proba- 
ble that these arguments will be pre- 
sented to the committee of the legisla- 
ture when the bill comes up for hear- 
ing. The matter is one of much im 
portance, as the Illinois measure is the 
first to attempt any sort of regulation 
of unincorporated concerns and its ex- 
ample will probably be followed by 
other States. 

At the conference in Chicago last 
week between the executive and legis- 
lative committees of the Illinois Local 
Agents Association and Attorney Oscar 
B. Ryon of the Illinois Insurance De- 
partment, thirty leading agents were 
present, President H. F. Arnold of 
Galesburg presiding. The State associ- 
ation will ask the support of all mem- 
bers to the administration measures, 
arising from the report of the Illinois 
commission. A committee of casualty 
end surety men, headed by Manager 
George A. Gilbert of the Employers Lia- 
bility, stated to the meeting that the 
anti-discrimination bill in fire insur- 
ance would possibly result in rebating 
in other lines as an offset and asked 
that their lines be included in the bill. 
Mr. Ryon, however, advised a separate 
measure to that effect which will be 
drafted and presented shortly. 
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FIR 


E INSURANCE DEPARTMENT 





ATTACKS HENRY EVANS. 








(Continued from page 1.) 
to emphatic discrimination against a 
Jarge number of agents who render his 
companies ‘faithful service and effi- 
ciency.’ To some agents, where the 
scheme will work out, he has granted 
commissions on a flat and contingent 
basis, of varying kinds, the highest of 
which until recently has been 15 per 
cent. flat and 10 per cent. contingent. 

“Of late, however, contracts have 
been made at certain points providing 
for the payment of graded commissions 
with a contingent allowance in addi- 
tion—such contingent varying from 5 
per cent. to 10 per cent., based upon 
the volume of premiums possible for 
the agent to divert to his companies 
during a given year. 

“The adoption of graded commissions 
by the associated companies in the 
Eastern Union, has forced President 
Evans to extend this method to all of 
his agents in the Eastern and Middle 
States, and in cases where the agent 
prefers a contingent additional to the 
flat commission, he will possibly be 
compelled to start with the graded 
plan and contingent, thus plac‘ng all of 
his agents outside of the very large 
cities upon the same or nearly the 
same basis. 

“This much has the Eastern Union 
movement forced him to do. It compels 
President Evans in his selfish ambition 
to flock by himself and be a hermit in 
the fire insurance world. In business 
matters he is a friend of none and has 
practically no friends, and I very much 
doubt that there is a considerable num- 
ber of agents dealing with his compa- 
nies from any other motive than that 
of securing as large an income as pos- 
sible from their insurance business. 

“Mr. Evans is an astute financier and 
a glance at the record of his company 


ESTABLISHES WESTERN DEPT. 





Citizens of St. Louis Will be in Chicago 
Office of Hartford Fire—Dugan and 
Carr General Agents. 

On March 1 the Citizens of St. Louis 
will establish a Western Department 
in Chicago, with the Hartford Fire in 
charge of Dugan & Carr as general 
agents. 

A. G. Dugan is at present manager 
for the Hartford Fire, and J. H. Carr, 
who will share in the management, is 
vice-president of the Citizens at St. 
Louis. 

W. C. Boorn and John J. Purcell will 
continue as first and second assistant 
general agents, respectively. 





Arranging to Enter California. 





Within a few days it is expected the 
Sovereign Fire of Canada will seek ad- 
mission into California. 


for years past will show that a very 
large proportion of the increase in net 
surplus of his companies has come 
from his well known proclivities in 
buying and selling securities in Wall 
street. 

“The millennium is a long way off, 
and in this business as in all others 
there will always be at least one man 
willing to reap every advantage that 
accrues to his company or companies 
through the efforts of associated com 
panies to promote good practices, while 
he remains a free lance. 

“We have at least accomplished 
something. We have compelled Presi 
dent Evans to take the defensive, and 
while in some instances he will go us 
one better, he will not specially relish 
the increased cost of conducting his 
business.” 

Position of Mr. Evans. 

When asked for an expression of 
opinion concerning the above, Presi 
dent Evans said to a representative of 
The Eastern Underwriter: 

“IT have no special reply to make to 
Mr. Wray’s letter. The Continental has 
stood for years in favor of the contin 
gent or profit-sharing plan of compensa 
tion for local agents. Notwithstanding 
the edict of the so-called Eastern 
Union, we believe still that this plan of 
compensation is in the interest of the 
agent, the public and the companies. 

“The fact that our financial opera 
tions in the past have been successful 
is not denied, and we hope they may 
be in the future. 

“Every company has its own way of 
doing business; we follow our plan, and, 
as this is a free country, we intend to 
maintain, in the agency field, the 
courts, or before the legislatures, if 
necessary, our right to pursue our voca- 
tion in accordance with our own views 
and free from the dictation of foreign 
companies.” 





Special Agent in Texas. 

Wirt Leake, recently special agent in 
Texas for the Western and British 
America Assurance companies, has 
transferred to the North British & Mer- 
cantile in the same capacity. He suc- 





ceeds James §S. Hereford, who about | 


March 1 will remove to New York to 
take up his duties as assistant general 
agent of the Company’s Pacific Depart- 
ment. Texas will be within the juris 
diction. 





“Ed” Paschall Out. 





E. E. Paschall has resigned the sec 
retaryship of the Rochester German. 
When Mr. Paschall retired as field man 
in the Carolinas for the Seibels general 
agency to go to Rochester, it was re- 
ported he would eventually become un- 
derwriting manager of the Company 
Vice-President Atwood evidently con- 
tinues to be “it.” 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


Our Statement of January, 1911 shows: 


ae hte wri cctnr ena ats Two Millions 
Twenty-four Millions 
Nine Millions 


Assets .......... 
Liabilities. ...... 
Policyholders Surplus .................... Fifteen Millions 


WE THANK OUR AGENTS 


Home Office 


46 CEDAR ST., NEW YORK 


Western Offiee 
280 LA SALLE S8T., CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


The Company’s annual statement is pleasant reading 


CAPITAL 


POLICYHOLDERS SURPLUS... 


Thus the stanch loyalty of our agents has placed the 
Company among the fire insurance leaders of America 


Home Office 


46 CEDAR ST., NEW YORK 


OF NEW YORK 


IT EXHIBITS 


Western Office 
205 LA SALLE ST., CHICAGO 


HENRY EVANS, President 


$13,790,000 
8,056,000 
2,500,000 
5,734,000 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


JANUARY FIRST, 1911 


ici snerstadeivatorinerincnmsenns $37,988,337 
Ldabilitles, ..........c0c0s0escceccceeees 17,190,649 
SE bits chsdenwititedensninbeniee sie 4,500,000 
Policyholders Surplus.............. 20,797,688 


The story told by this remarkable statement is a 
story of work by local agents, the backbone of the 
fire insurance business under the Stars and Stripes 


Home Office 


46 CEDAR ST., NEW YORK 


Western Offiee 
280 LA SALLE S8T., CHICAGO 














THE GENERAL FIRE 


OF PARIS, FRANCE 


ASSURANCE CoO. 





entered the principal New England and Middle States. 


The oldest and strongest French Fire Insurance company has deposited $500,000 


with the Insurance Department of New York State and with Trustees, and has 


AGENTS WANTED IN ALL PRINCIPAL CITIES AND TOWNS. 





FRED. S. JAMES & C0., United States Managers, 123 William St., New York 
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AGREE TO AN EXTENT. 





Automobile Writing Agencies Conclude 
Compact Upon Certain Classes 
of Business. 


The automobile writing agencies, 
including stock and Lloyds representa- 
tives of Chicago at a meeting on Fri- 
day agreed to observe the new fire and 
theft rates as promulgated by the au- 
tomobiie association which settles the 
controversy which has been under way 
for many months past. 

Agreement with the liability compa- 
nies on collision and damage sustained 
policies, was found to be impossible at 
this time on account of the refusal of 
the casualty companies to limit their 
commissions to ten per cent. They are 
now paying twenty. Lloyds will con- 
tinue to pay ten per cent. commission 
as heretofore, and their rates will be 
correspondingly less. Their representa- 
tives are not particularly anxious for 
this class of business, they say, as it 
has not been at all profitable in the 
past. 

The new rates will go into effect in 
Chicago on February 15, and will be 
observed by all companies, including 
Lloyds, which will make a considerable 
increase in their fire and theft rates to 
bring them up to the standard adopted 
by the stock companies. They have 
been writing at an acknowledged loss 
for more than a year past. There will 
continue to be, however, some differ- 
ence between the stock and Lloyds 
contracts on matters of form. 





IN “VERY BAD CONDITION.” 
Attorney-General of Oklahoma Requested 
to Begin Receivership Proceedings 
Against Western National Fire. 


The Attorney-General of Oklahoma 
has been requested by Insurance Com- 
missioner P. A. Ballard to bring receiver- 
ship proceedings against the Western 
National Fire. In connection with the 
situation Commissioner Ballard gave 
out an ‘interview in which he said: 
“The company is in very bad condition, 
and you may say for me, if you will, 
that this is the first of what may be 
other attacks on wild-catting insurance 
companies going around over this State. 
No more leniency will be shown such 
concerns. Legitimate insurance will be 


protected and illegal operators will be 
put out of business.” 

Impaired capital stock, faulty book- 
keeping, unpaid losses and questionable 
stock selling are given as the basis for 
closing the affairs of the company. The 
Western National was originally incor- 
porated at Chickasha, Indian Territory, 
with a capital stock of $25,000. About 
a year ago the capital stock was in- 
creased to $1,000,000. More than one 
receivership proceeding has been in- 
stituted before this against the compa- 
ny, but settlement with complainants 
has staved off action. Commissioner 
Ballard declares the company has oper- 
ated in many other States where it had 
no license and has extended operations 
to Canada. It is declared that there are 
a large number of outstanding loss 
claims. In his letter to the attorney- 
general asking that the receivership 
proceedings be instituted, Commissioner 
Ballard said: 

“It will readily appear that the only 
way the company has undertaken to 
repair its impaired conditions is through 
the sale of stock at an advanced price 
and by a real or fictitious increase on 
the market value of real estate and se- 
curities held by it. 

“Its advertising literature is thorough- 
ly misleading «nd wholly unwarranted. 
Not dealing fairly with policyholders, it 
has deceived citizens of this State with 
reference to the value of its stock, and 
its further proceedings are hazardous 
to the public. 

“Tt will not Le surprising if a thorough 
investigation and examination of this 
company’s affairs should reveal that its 
capital stock is less than nothing.” 





Insurance Co. State of Pa. 





Incorporated in 1794, the Insurance 
Company of the State of Pa. is one of 
the veteran fire underwriting corpora- 
tions of the United States. Its present 
assets of $940,662 are invested in secur- 
ities of exceptional strength and are 
conservatively valued. 

The reserves, re-insurance and other, 
amount to $690,254, leaving a _ policy- 
holders’ surplus of $250,407. 

J. Henry Scattergood is president of 
the Company; M. Jos. Nowlan, vice- 
president; E. R. Dannels, secretary- 
treasurer, and J. G. Machonachy, super- 
intendent of agencies. 


WILL BUY COMMERCIAL. 


Robert R. Tuttle Backs His Offer to 
Buy Washington Company With 
Substantial Forfeit. 





As an evidence of the genuineness of 
his offer to purchase the stock of the 
Commercial Fire, of Washington, D. C., 
Robert R. Tuttle, of Syracuse, has put 
up $20,000, to be forfeited in case he 
fails to complete the transaction. The 
directors of the Company favor its sale 
and will recommend to its stockholders 
the acceptance of Mr. Tuttle’s proposi- 
tion. Mr. Tuttle plans, once he gets 
control of the Commercial to increase 
its capital to $200,000, and enter it in 
the general agency field. 





WASHINGTON FIRE. 


Pacific Coast Company to Greatly 
Strengthen Its Resources—Operat- 
ing in Eastern Territory. 


Seattle is the home of the Washing- 
ton Fire, one cf the best conducted fire 
underwriting institutions of the Pacific 
Coast, and destined, once present plans 
mature, to be a strong figure in field 
operations there. 

With a cash capital of $250,000, the 
Company has total assets of $761,395, 
and a net surplus of $372,236. 

Stockholders and directors of the cor- 
poration have authorized an increase of 
capital to $500,000, and $250,000 addi- 
tional surplus. 

F. M. Fargo, of Chicago, is general 
agent of the Washington for New York, 
New Jersey, Pennsylvania, Ohio, Michi- 
gan, Illinois, Missouri and Minnesota. 

The Washington is “strong. and 
clean” and is a credit to the enterpris- 
ing spirit of its home State. 





Boston & Northern and Old Colony 
Traction Schedule. 





The insurance placed under schedule 
on the property of the Boston & North- 
ern and Old Colony Street Railway 
Companies has been the subject of con- 
siderable attention of late on the part 
of companies and agents in the eastern 
part of Massachusetts. It is stated that 
the brokers were endeavoring to cancel 
and rewrite the line without recog- 
nizing the territorial rights of agents. 
Agents, on the other hand, have taken 





the position with their companies that 
they should be paid a commission on 
the portion of the risk located within 
their jurisdiction. The attitude of the 
companies generally is believed to be 
expressed by the Home of New York, 
which has notified the brokers that they 
would be unable to continue their line 
unless satisfactory arrangements were 
made with the agents of the company 
at the various points where risks were 
located. The Continental, Aetna, Royal, 
North British and others have taken 
similar action. The National Associa- 
tion of Local Fire Insurance Agents has 
issued a notice to all co-operative com- 
panies asking them not to write the 
line unless the agents’ territorial rights 
are recognized. The Massachusetts As- 
sociation has advised members to act 
in concert with the companies to this 
end. 





AFRAID OF FORT WAYNE. 





Insurance Engineers Report Dangerous 
Conflagration Hazard at 
Indiana City. 





Conditions in the congested district 
of Fort Wayne, Ind., as viewed by the 
engineers of the National Board of Fire 
Underwriters, are exceedingly favorable 
for a severe conflagration, and under- 
writers would do well to give careful 
heed to that fact when accepting busi- 
ness in the city. 

While the fire department is efficient 
and the water supply fair, these ad- 
vantages are more than counterbal- 
anced by the unreliable alarm system, 
the poor ‘building construction and 
other conditions that make for the rap- 
id spread of flames. 





Application Papers 





Missouri Burned. 

The burning of the Missouri State 
Capitol will delay the entrance of some 
companies which had filed papers for 
admission to the State. Among them 
is the American Union of Philadelphia, 
which was to have been planted in that 
State shortly. 





Commission Bill in Kansas. 





The Kansas bill for uniform commis- 
sions to local fire insurance agents has 
been amended by adding the words, 
“not to exceed fifteen per cent.” 








ASSETS 


State and Municipal Bonds $634,394.00 
Railroad and Corporation 

Bonds and Stocks....... 
Cash in Hand and in Bank 


Premiums in 


646,333.34 
157,881.58 
Course of 
Collection ..... 


Interest Due and Accrued 


$1,596, 003.08 








BRITISH AMERICA 
ASSURANCE CO. 


OF TORONTO, CAN. 


United States Statement, December 31st, 1910 


| Surplus to Policyholders. .. . 


Remitted to Home Office during the year $71,888.00 
and 
Surplus increased by.................... csakdeane 


LIABILITIES 


Reserve on Unearned Pre- 
GENE ibaa dicncncdtdadl $787,846.94 


Losses in Course of Adjust- 


eS ne ee eer 104,120.79 
Taxes and Commissions 
Incurred but not yet Due 15,143.42 


$907,111.15 
688,891.93 





$1, 5968003. 08 


34,589.60 





WESTERN ASSU 


State and Municipal Bonds 
Stocks and Bonds - - 
Cash in Bank - ° 


Premiums in course of collection 


Interest due and accrued - 


Reserve for Unearned Premiums 
Losses in course of Adjustment 
Taxes and Commissions incurred 


Surplus over all Liabilities 





OF TORONTO, CAN. 
INCORPORATED A. D. 1851 
FINANCIAL STATEMENT---UNITED STATES BRANCH 
December 31, 1910 


ASSETS 
(At New York State Department Valuations) 


Losses re-insured due from other companies - 


LIABILITIES 


Remitted to Home Office during the year = - 
and 
Surplus increased by - - - 


RANCE COMPANY 


$874,809 43 
1,014,617 73 
239,171 38 
203,316 97 
7,881 61 
21,633 80 





Zs 


$2,361,430 92 








é . $1,190,947 20 
173,436 64 
26,065 26 


but not yet due 











$1,395,449 10 
965,981 82 





$2,361,430 92 


$59,144 44 


$126,713 75 














oe ee oe oe te ep oy 








ee ee 
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OPERATIONS. DURING 1910 


FIRE RESULTS It IN- NEW JERSEY 


| 
Be 
| 
o | 
| 
| 
| 





Premiums Received and Losses Incurred | 
by All Companies in State 
Last Year. 





From the official records we have 
compiled the subjoined figures showing | 
the premiums received and losses in- | 
curred by each of the fire insurance | 
companies operating in New Jersey last | 
year. For the sake of brevity cents | 
have been eliminated, though these | 
were included when adding up the} 
various columns. 
New Jersey Companies. 

Premiums Losses | 
Received. Incurred. | 





er $183,168 $70,986 | 
Atlantic City ...... 36,353 408 | 
CMBR ates hacscas 170,476 84,054 | 
ee 15,406 10,369 | 
FITGQNOME 6c. ccccsce 192,187 63,464 | 
National F. & M... 37,092 19,142 | 
ae er 72,275 33,375 | 
New Brunswick.... 49,578 13,916 | 
So, ee 5,872 271 | 
StRMGSEE fo ivec ccs 128,427 47, 700 | | 
oo Pere eer ee $890,840 $343,689 
Companies of Other States. | 
Letma: COBR. .2.se0 $210,277 $92,434 | 
gricultural, N. Y.. 70,498 41,548 
\ uae N. Y i ba dae 35,709 24.965 | 
Allemannia, Pa..... 52,733 26,507 | 
Atiance, PR. <0. 24,814 12,470 
‘mer. Central, Mo.. 44,006 18,437 
Amer. Drugs’ts, Pa. 4,817 264 
Assurance, N. Y.... 8,114 6,047 | 
Boston, Mass....... 73,497 32,917 
Rucks County, Pa.. 114 26 
Buff'lo Com’cl, N. Y. 11,329 238 
Buffalo Germ., N.Y. 15,811 9,242 
Caled.-Amer., N. Y. 5,441 325 
California, Cal..... 32,070 19,509 
Calumet, TH. .sccss 20,387 12,779 
Capital, NW. Ti... 16,328 2,225 
Central Nat’l, Jil... 10,848 6,394 
Citizens, Mo. ...... 34,086 25,447 
City of New York.. 13,938 2,732 
Colonial, NM. F ...++:s 2,744 497 
Commerce, N. Y.... 10,700 3,049 
om’el Union, N. Y. 1.351 981 
Commonw'Ith, N. Y. 45,290 18,463 
Concordia, Wis..... 19,836 12,430 
Connecticut, Conn.. 110,317 38,986 
Continental, N. Y.. 214,925 83,708 
Cooper, OR ....... 80,525 81 
County of Phila., Pa. 21,447 12,436 
Delaware, Pa. ..... 81,549 48,964 
Dutchess, N. Y..... 19,464 9,455 
Empire City, N. Y.. 50,591 25,418 
Equit. F. & M., R.T. 27,35 15,425 
Pavan; PA. oi.<s's 31,429 27,37 
idelity-Phen., N. Y. 170,713 89,394 
Fire Ase’n, Pa...;.. 188,449 95,173 
Fire N’th’n Co., Pa. 14,023 2,822 
Firem’s Fund, Cal... 80,012 17,913 
Franklin, D. C..... 17,097 4,474 
Franklin, Pa....... 78,569 50,701 
Germ. All’nce, N. Y. 26,211 13,996 
Germ-Amer., N. Y.. 339,754 168,921 
German, Pa. .....- 14,199 15,636 
Germania, N. Y.... 170,717 54,825 
Girard F. & M., Pa. 43,557 13,812 
Glens Falls, N. Y... 72,654 36,732 
Globe & Rutg., N. Y. 115,050 18,969 
Granite State, N. H. 22,533 18,171 
Hamilton, N. Y..... 5,777 3,165 
Hanover, N. Y..... 92,846 47,015 
Hartford, Conn..... 443,637 204,809 
ii iwkeye & Des Mo’s 10,629 17,130 
LOMEE; TNs Eas ccnw 451,262 178,364 
Humboldt, Piinsaan's 49,748 26,895 
Ins. Co. of N.A., Pa. 201,300 93,848 
Ins. Co. State of Pa. 22,235 19,526 
{uternational, N. Y. 70,999 26,621 
jefferson, Pa......-. 32,575 18,226 
Mas ssach’ts F. & M. 13.184 73 
Mechanics, Pa. ..-. 7,162 6,400 
Mech. & Trad’s, La. 20,687 13,520 
\ferchants Fire .... 5,062 128 
Michigan Com’cl.... 20,756 13,556 
Millers Nat’l; }lh.... 9,131 9,387 
Milw. Mech., Wis.. 15,552 6,688 
Monongahela, Pa... 15,931 6,271 
Nat. Ben Fran., Pa. 55,747 35,535 
Nat. Brewers, N. Y. 1,762 ..+.. . 
Nat’l Fire, Conn.... 179,781 69,545 
Nat’l Lumber, N. Y. 8,953 8,026 
Nat’l Union, Pa.... 93,441 42,862 


New Hampsh., N.H. 110,622 34,395 
Niagara, N. Y.....-- 157,545 64,460 





THE EASTERN vee St eR 











HENRY CARSTENS, President ARNOLD HODGKINSON, Secretary 


WASHINGTON 
Fire Insurance Company 


SEATTLE, WASH. 
“Strong and Clean”’ 


Financial Condition, January Ist, 1911 





Cash Capital all Paid in 
AE ROE ERE, SO ae REE EE 


$250,000.00 


Surplus to Policyholders 


Surplus to Policyholders, (including stock- 


holders statutory liabilities) 





F. M. Fargo, General Agent 
153 La Salle Street, 


H. A. Hutcheson, Special Agent 





New York, New Jersey, Pennsylvania, 


Illinois, Missouri and Minnesota. 





NOTE:—Stockholders and Directors have authorized 
increase of Capital Stock to $500,000 and $250,000 
additional Surplus. 














“The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital... .. $1,000,000.00 


1 ree 6,648,971.67 
Net Surplus .. .. 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








Norfolk, Va. ...... 
N. Brit. & M., N. Y. 
Northern, N. Y..... 
North River, N. Y.. 


Nthwstrn. Nat., Wis. 


Old Colony, Mass. > 


Orient, Conn....... 
FROnee, Ts! Briss nce 
Pelican, N, Y...... 


Pennsylvania, Va... 
Peoples Nat'l, Pa 

Phoenix, Conn...... 
Prov.-Wash., R. I... 
ie A ere 
Reliance, Pa....... 


Rhode Island, R. J... 


Richmond, N. Y.... 
Roch’r Germ., N. Y. 
Security, Conn..... 
Southern Nat'l .... 
Springfield F. & M. 
Spring Garden, Pa. 
St. Paul F. & M., Min 
Standard, Conn. 

Stuyvesant, N. Y... 
ag Fee re 
Teutonia, La. ..... 
Teutonia Fire, Pa.. 
oS” . Sea 
United Firem’s, Pa. 
United States, N. Y. 
Washington, Wash. 
Westchester, N. Y.. 


Western, Pa. :..... 


Western Reserve... 
William Penn, Pa.. 
Will’mbg City, N. Y. 
Winona, Wis. ..... 


eee ree ee } 
Companies of Other Countries. 


Aach. & Mun., Ger. 
BGG. TRB... <adive 
Ralkan Nat., Bul... 
British Amer., Can. 


Caledonian, Scot . sa 


Cologne, Ger. ..... 
Com’cl Union, Eng. 
General, France.... 
Hamb.-Brem’n, Ger. 
Jakor RUB. 2 cocci 
Law Un. & Rock., E. 








For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 

Cash Capital - + + $1,000,000.00 

Cash Assets - + + $4,395,625.89 








Swiss Re-Ins., Switz. 





REFORM AT NEWARK. 





Under Spur of Criticism Building and 
Fire Departments Are Over- 
hauling Forces. 





criticism to which they 





radically overhauled, 
vantage of the public 

A valued correspondent of The 
ern Underwriter, 


points out that the loss ratio of the city 
during 1910 was about 49 per cent., 
withstanding the numerous severe fires 
that occurred and the confessed short- 
comings of the fire department, 
s “not consider the 


Cash Surplus to Policy 
Holders - + + 82,063,044.01 


The real strength of an insurance company Is In the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. i 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








INTER-STATE FiRE 


INSURANCE 


COMPANY, 


HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 


WITH 


A NATIONAL 
SCOPE 








W. L. REYNOLDS J. F. STOCKDELL 
Vice-Pres. and Mgr. Asst. Manager 














ee ee 
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QUEEN INSURANCE COMPANY. 
New York Department Certifies to the 
Financiel Strength and Business 
Like Methods of Corporation. 





“The accounting systems of the Com- 
pany are excellent and the books and 
records are well kept,’ is the partial 
comment of the examiners of the New 
York Insurance Department who have 
recently affairs of the 
Queen Insurance Company of this city. 
conducted as of 


overhauled the 


The investigation, 
September 30, 1910, reports tota: admit- 
ted assets of $8,677,150, with liabilities, 
aside from capital, of $4,516,698, leaving 
a net surplus of $3,160,451, and a policy- 
holders surplus of $4,160,451. 

The liabilities are as here set forth: 
Unpaid losses, $344,574.57; unearned 
premiums, $4,010,376.97; salaries and ex- 
penses due special agents, $4,198.60; 
State, county and municipal taxes, $50, 
000; accrued bills, salaries, etc., $2,976.- 
08; return and reinsurance premiums, 
$56,354.56; present value of pension ob- 
ligations, $34,218; contingent commis- 
$10,000; income tax, $4,000. The 
Company's premium income for 
the first nine months of 1910, was $4,- 
418,162, and the net income $3,404,549. 

Disbursements in the same period to- 
taled $3,397,824. 

Regarding the 
determining the 


sions, 


£Toss 


methods employed in 
unpaid liability 

the examiners found “that the esti- 

mates of the Company were ample to 

provide for losses in those departments. 
~ * * 


loss 


“The unearned premium records are 
kept by yearly expirations and in order 
to compute the reserve as of Septembar 
30, 1910, it was necessary to make par- 
tial estimates of cancellations and re- 
insurances affecting the premiums in 
force. A check was made to test the 
accuracy of the Company’s figures and 


the records were found satisfactory 
After deducting the reinsurance in non- 
admitted companies, the reserve liabili- 


ty was calculated to be $4,010,376.97. 
This figure includes the reserve liabili- 
ty on policies issued by the agencies at 
St. Pierre, Karachi, Calcutta, Jamaica 
and Honolulu, without any credit for 
reinsurance in the home office of the 
Royal Insurance Company of Liver- 
pool.” 

The schedule 
discloses securities of ¢ 


and bonds held 
xceptional mer- 


of stocks 


it, the market value being $900,000 be- 
yond the par value. 
Formed in 1891. 
“The Company,” says the report, 
“was incorporated and commenced 


business of fire insurance 
11, 1891. In 1910 the 
Company was amended 
permitted to write all 
provided for in 


writing the 
on September 
charter of the 
and it is now 
the classes of insurance 


THE EASTERN UNDERWRITER 


Section 110, chapter III. of the 
York State Insurance law. 

“The capital of the 
Originally $509,000, consisting of 5,000 
shares of the par value of $100 each, 
which was subscribed for at the rate of 
$300 per share, thereby creating a sur- 
plus of $1,000,000. In 1904 a stock divi- 
dend of $500,000 was declared, repre- 
senting an additional issue of 5,000 
shares and increasing the capital to 
$1,000,000, the present figure. 

Edward F. Beddall is president of the 
Queen; George W. Burchell, vice-presi- 
dent, and Nevett S. Barton, secretary. 


New 





GOES WITH AMERICAN UNION. 





Edward S. Merrill Takes Field in Cen- 
tral West for Philadelphia 
Company. 

Edward §. Merrill of Belvidere, Ill, 
has been appointed special agent for 
the American Union Fire of Philadelphia 
by General Agents Lyman, Richie & 
Co., of Chicago. Mr. Merrill is a well- 
known field man and recently severed 
his connection with the Montgomery & 
Funkhouser general agency of Chicago. 
He has represented the Union and State 
and Farmers & Merchants in Illinois, 
Wisconsin and Iowa and was previously 
with the National Union of Pittsburg 
and prior to that with the Springfield 
fire & Marine in Illinois for a number 
t years. Mr. Merrill will immediately 
begin planting the American Union in 
Illinois to. which State it was admitted 
last week, and other territory will be 
taken up as licenses are issued. Ar- 
rangements for representation at many 
of the principal points have already 
been arranged by Mr. Lyman and Mr 
Ritchie who will take an active part in 
planting the company. 


Pittsburg Underwriters * 


‘Blowout.” 





The Pittsburg Underwriters held their 
annual “Blowout” at the Fort Pitt Hotel 
Wednesday night, with Irvan Necker- 
man as master the “Blow.” There were 
twenty-four Pittsburg Underwriter men 

iout the festive boards and C. M. 
Gerwig of the Teutonia was _ toast- 
liaster. From many cities these insur- 
ince men gathered and became attach- 
ed to various hotels in the city. But be- 
fore the “Show” started Mr. Neckerman 
iad them all gathered and quartered 

it the Fort Pitt. It was easier. The 

“High jinks’” were declared by all 
present to have never been surpassed: 
in fact, nobody “passed.” Those present 
each made a speech except Mr. Necker- 
nan, who made _ seven.—‘‘Insurance 
Vorld.” 








A recent accession to _memibers ship in| 
Haynes, Jr., | 


the Western Union, is E. 
president of the Newark Five 
Company of New Jersey. 


Insurance 


FIRE AND LIFE INSURANCE STOCKS. 


(Quo stations furnished by E. 










8S. BAILEY, Broker, 66 


Broadway, New York City) 


‘DIVIDENDS ae ERs 
Asked 








COMPANIES CAPITAL | Approx. When price |"price 
Annl. Div. Payable per ct. 
City of New York. sees $500,000 10 = 200 | 205 
Common wealth. . oe ovevcescccescorccecs 500,000 10 JT &J 326 mA 
Continental . cased anVdiceCamnawens vadtlen 2,000,000 50 eee 1050 = 1065 
Empire City ERR IS Ms 200,000 s see 125 , 
Fidelity- Phenix aapuding eeuhs 2,500,000 10 JI ad 320 325, 
German Alliance..... EEE SE 400,000 15 JI &J 270 300 
German-American........-...-6+ee0e+ee-+* 1,500,000 30 T&T 575 585 
Germania ($50) Fire ...........--.-. +--+», 1,000,000 20 | JI&aJ 280 205 
Glens Falls ($10)..........---. 200,000 30 Jas 1525 
Globe & Rutgers....----.- 400,000 40 475 500 
Hanover ($50)....-.--..0.eceeeeeeeeeeeeeeeeee) 1,000,000 15 | J&J 200 210 
BROMO FILO « csc ccccccscccccccesccccsevccccess!| BOO 35 Jad 700 715 
Nassau ($50).. 200,000 10 JI&J | 165 175 
Niagara ($5 50) . 1,000,000 20 JT &J 290 305 
orth River ($25)..-. 350,000 10 A&O | 150 165 
Pacific ($25).. RERTTRREARONT SEER Ne 14 | J&s | 185 
Peter Cooper ($: 20) CAPR e vee neweEe ed 150,090 6 aaa | 90 105 
Stuyvesant ...--.- 400,000 10 } J&J | 155 160 
United States ($25 250,000 q 4 | 90 100 
Weste chester ($10) - esescce ve- ees 300,000 40 | F&A 455 ae 
Williamsburg City ($50) ..-.--......- +--+ 250,000 20 Jad 370 395 
LIFE 
Etna Life. 2,000,000 15 Q 650 660 
Connecticut General... .... 2.0... oe. 300,000 ¥ J&J 250) 
DEED: icded. evcccedecs 100,000 7 A 300 
Germania.. 200,000 12 JT&J 210 225 
oo. coveccaiocscvsseorcatiavies 500,000 10 J&J 150 : 
Home Life.. 125,000 12 | M&N 275 ; 
MATER io. os hsinceccctobecnsandas’ 100,000 26 | O&F 400 425 
Metropolitan ($25) ............ coscoceecees] ED 7 | M&N 155 175 
I, a dg ticasevkioneesoewseion 2,000,000 10 | Q 450 | 500 
Travellers Hartford ...................s00. 2'500,000 | 20 9 | @004. ,... 
United States Life..................--......| _ 264,000 7 J&I3I | 901] 106 
V-No Information Q- -Quarterly A-Annually 
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. | 
Company was | 


Fire, Casualty and Surety Co’s 


LOUIS SHERWOOD 


REPRESENTING 


15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








D.C. SCHUPP & CO. 


Lines placed anywhere in U. 


SURPLUS LINES 





159 La Salle Street, Chicago 


S. and Canada 
LIBERAL COMMISSIONS PAID 








Teutonia of 
Humboldt of 
German American of Pittsburgh, Pa. 
Detroit of 


ARNOLD & WANNEMACHER 
REPRESENTING 
Allegheny, Pa. 
Allegheny, Pa. 


Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


PAID IN CAPITAL - - - $160,000 
125,000 


PAID IN SURPLUS - - 
GENERAL AGENTS 

PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 


OPERATING IN 
TENN., KY., PENNA. and WASH. 














WARREN M. KIMBALL & CoO. 


100 WILLIAM ST., N. Y. CITY, N. Y. 


SURPLUS INSURANCE 


Placed with Strong American and European Stock 
Co’s and Guaranteed Underwriters, London Lloyds 


PROMPT SERVICE es ee 


=i LIBERAL COMMISSION 


Licensed Under Section 137, New York State Laws 








Established 1864 


gE. S. 


Telephone 2817 Rector 


BAILEY 


—- DEALER 


ia——— 


Fire Insurance Stocks ‘‘A Specialty’ 


66 BROADWAY ° 


NEW YORK 








95-97-99 William sani 


TOTAL ASSETS 


THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
N. Y. City 


INCORPORATED 1822 


DEC. 31, 1909 
$2,189,920.00 


United States Fire Ins. Co., Inc, 1824.... 
Dutchess Fire Ins. Co., 


CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 
12-31-07 
Empire City Fire Ins, Co., Pay 850.....$566,779 
Nassau Fire Ins. Co., Inc. 1852........... 748,381 
P- ter Cooper Fire Ins. Co., Inc. 1853..... 431,906 
National Lumber Ins. Co., Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber oniy) 
500,016 
Ine. 196........ 533,362 
(Where not locally represented) 


FOR NEW YORK CITY 


AACHEN & UNICH FIRE ize. co. 
ALLEMANIA 


A FIRE I co. 
MAEFFERSON FIRE INS. CO. 











Surplus Line Underwriters 


TORONTO 
CHICAGO 


NEW YORE 
LONDON 


McLEAN STINSON & C0., Ltd. 


43 CEDAR STREET 
New York 
Telephone 264 John 


$25,000 Binder at London Lloyds 





H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. 1. 


Representing | Eighteen Leading 
Fire Companies 


for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 




















JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 


8. LAURENCE BODINE, Vice-President 


SAM’L W. SCOTT, Secretary 























February 16, 1911. 





NOT RESPONSIBLE FOR SUICIDE. 
Fire Insurance Companies Issue State- 
ment to Citizens of Michigan City 
Concerning a Former Agent. 


Denying liability for the attempted 
suicide of an agent is a new phase of 
the fire insurance business. Four com 
panies are now facing the problem at 
Michigan City, Ind., and nave been put 
to much trouble and inconvenience by 
the absurd exhibition of sentiment on 
the part of the citizens of that place, 
following withdrawal from the agency 
of William C. Fargher and his subse- 
quent attempt to kill himself a fort- 
night ago. The case is easier to un- 
derstand, however, in view of the trust- 
busting proclivities of the Hoosier race 
and their ability to scent the odor of an 
octopus in the most ordinary matters 


of business. 

The Equitable of Providence, the 
Providence-Washington, the Citizens 
and the Westchester have all sent out 


to their policyholders in Michigan city 
a full explanation of the circumstances 
of the case, in the form of circular let- 
ters and the excitement is reported to 
be subsiding. 

The affair arose from the suspension 
of the Fargher agency, which had been 
delinquent for a long time in the mat- 
ter of balances. Action was taken by 
special agents late last month, but in- 
tead of throwing Mr. Fargher out of a 
they made an arrangement with 
agency of Miller & Haney for a 
of the companies, by which 
ier was to be paid a salary and a 
commission 






on his renewals and new 
isiness. Fargher, who is said to hav 
been of a nervous and excitable tempera 


ment, shot himself and the newspapers 


of Michigan City immediately discov- 
ered an enormous conspiracy to ruil 
their fellow townsman. Mass meetings 
were held, the companies were de- 
nounced and Miller & Haney received 


1y demands for cancellations that 
igned the companies involved, 

on the ground that their business in- 

being badly injured. 

were afforded littl 
2 


companies 


Oriunity to defend themselves, but 
heir yresentatives after several con- 

nees with the newspapers of Michi- 
in City, got them to print a small 
irt of their side and matters hav 
now been smoothed down so that last 
week the Miller & Haney agency agair 


took the commissions of the companies 
amed. The letters of the companies 
ave been sent out to all policyholder 


in that city and neighborhood and it 
hoped will have the right effect in 
howling the true cause of the misfor- 
tunes of Mr. Farghe 


OPPOSE REORGANIZATION. 





Members of Indiana Millers Mutual Bit- 
terly Fight its Attempted Conver- 
sion to Stock Basis. 


Millers 


terested 


members of the 
who are ir 
nt attempt of Secretary E. E. 
Perry of the Indiana Millers Mutual, to 
switch the company to a l 
will be held in St. Louis 

day) to decide upon 

The case has created 

milling circles and when 
who has been “out of touch” with Pres- 
ident M. §. Blish of the company, is 
located, there will be some explanations 
coming from him, according to state- 
ments the affair that have been 
printed in the journals of the milling 
trade this week and last. 

ta hat S« ary Perry 
been consistently eliminating the mill- 
ing interests from the Indiana company 
and that than a quarter of its 
policyholders are now millers or identi- 
fied with milling interests. This is sig- 
nificant from the standpoint that the 
interest of the policyholders who helped 


A meeting of 
National 


in the rece 


Federation 


sto basis, 
to-day (Thurs- 
a line of action. 

big stir ir 


Mr. Perry, 








of 


It is stated cret ha 


less 


to build up the company’s surplus of 
about $400,000 is greatly reduced. Stock 
in the new company, it is stated, has 


been offered to them, butehey have all 
refused to take any, it is reported. 


The 


Perry supporters stood ready to take 
all that was not subscribed by the mill- 
ing interests. In this way, the surplus 
of the mutual would naturally be di- 
verted from the old policyholders to the 
new stockholders. 

According to the statements made by 
members of the Millers National Fed- 
eration, the deal was one of the biggest 


“frame ups” ever attempted and they 
are determined to fight it to a finish 
to preserve the company’s former 


status 


OBJECT TO RATE AGREEMENTS. 


Bill Before New Jersey Legislature 
Will Penalize Combination Among 
Companies. 


insurance 





Two have been 
introduced at the present session of the 


New Jersey Legislature. 


measures 


Une is by. Senator Gebhardt, and 
known as Senate, No. 16. It is the 
same measure that was introduced last 


year but failed of passage. By its prvu- 
visions it is made the duty of every 
fire insurance company doing business 


in the State to file with the Secretary 
of State, within thirty days after the 
passage of the act, and annually there- 
after, on or before the first day of Jan- 
uary, a statement under the oath of 
the president and secretary, that such 
‘ompany or any of its officers have not 








entered into any agreement to fix or 
maintain the rates or charges for fire 
insurance in the State and that such 


officers do not belong to 
trust combi! fix, keep 
1p or maintain the rates or charges for 
fire insurance in the State. It is made 
inlawful for fire company to do 
business in the State until the forego- 
g have been complied with 
ind it is further made unlawful for any 
such company to do business in the 
State which belongs to any such trust 
yr shall make any agreement to 
fix or mainta‘n rates, and any com- 
pany violating the provisions of the 
act shall not be permitted to make any 
defense to any suit brought in the 
ourts of the State upon any contract of 
insurance made by such company. 
The other act is Senate No. 72, intro- 
luced by Senator Silzer, providing that 
the failure of any insured party to fur- 
ish proofs of loss by fire shall not con- 


ompany or its 


any or ation to 







any 


Ing provisions 


sucn 


+ 


stitute a waiver of rights under the 
policy of insurance, or prevent illee- 
tion on the same, unless the insurance 
ympany makes written request for such 
oofs, giving sixty davs notice thereof 


Agents’ Mid-Year Conference in Louis- | 


ville. 
Unusual interest is shown among 
agents in the Mid-year Conference of 
the National Association of Local Fir 


held at Louis- 


and 25, 


Insurance Agents to be 
ville, Ky., February 24 


irge and representative attendance o 
members of the Conference is looked 
for from all sections of the country 


Louisville planning to give 


the visitors a good time outside of busi- 


agente ar 
agents are 


ness hours, and among other things 
have arranged for a “Smoker” at th. 
Seelbach on Friday evening, the 24th 


Chairman Merritt Chief Speaker at 
National Convention. 

Hon, Edward C. Merritt, Jr., chairman 
of the New York Investigating Com- 
mittee, has accepted an invitation to 
speak at the annual convention of the 
National Association of Local Fire In- 
surance Agents to be held at Buffalo. 
Mr. Merritt is a practical business man 


and for many years a prominent mem-/} 


ber of the New York legislature. 


George W. Hoyt, 
the Liverpool & London & Globe Insur 
ance Company at this city, is 
the Pacific Coast, his first trip, by 
way, to that section of the country. 





deputy manager of 


touring | 


“'100 WILLIAM STREE 
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CANADA’S LEADING COMPANIES. 


Both Western Assurance and British 
America Increased Net Surplus 
Accounts. 
that the past year 
was one of severe fire losses and a de- 
pressed investment market, the West- 
ern Assurance Company and its consort, 
the British America Assurance Compa- 
ny, of Toronto, each managed to add 
substantially to its net surplus account, 
the increase for the former corporation 
being $126,713, and for the British 

America, $34,589 

The Western has assets in the United 
States of $2,361,431, premium reserve of 
$1,190,947 and a surplus beyond all lia 
bilities of $965,982. During 1910 it 
remitted from this side to the head of- 
fice $59,144. 

The total assets of the British Amer- 
ica amount to $1,596,003, the premium 
reserve is $787,847, and the policyhold- 
crs’ surplus, $688,892. 

The Company’s contribution from the 
United States to the head office funds 
was $71,888. 

Since the present management assum- 
ed the direction of affairs, a uniform un- 
lerwriting policy has been pursued, the 


Despite the fact 
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wisdom of which has been fully justified 
hy the growing strength and popularity 
if the two companies. 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 








$1,556,740.94 
654,302.33 


Assets anew 

Surplus in U.8. 

HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice-Presidents 


W B. MEIKLE, Gen. Mer. 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
corinections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 














THE UNION 


(Fire) 


$894,980 
Surplus to Policyholders 


Total Assets 





i Jas. J. Leyden, Asst.-Secretary. 


INCORPORATED 
INSURANCE COMPANY 

PHILADELPHIA, 
STATEMENT JANUARY ist, 


1804 


PA. 
1911 
Capital $200,000 
$251,992 


J. Henry Scattergood, President. M. J. Nowlan, Vice-President. E. R. Dannels, Sec.-Treas 
J. G. Maconachy, 


Sup’t of Agencies 








Financially able to meet its every 





SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York 
ASSETS, $1,263,938 NET SURPLUS, $570,861 


MORRIS L, DUNCAN, U. S. Manager 


obligation, and prompt and liberal in doing so 








HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 
Individual Fire Underwriter 
OF ST. LOUIS 
THE BEST INDEMNITY 


St. Louis 





Pierce Building 





TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 











84 WILLIAM STREET 


T. A. DUFFEY 
INSURANCE 


NEW YORK 











Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





New York 
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CENTRAL RATING BUREAU 


How the Association Formed to Secure 
Sane Methods of Rating Power 
Plants is Conducted. 


Local and special agents in the Middle 
Department field will read with consi- 
derable interest the subjoined concern- 
ing the purposes and plans of the Cen- 
tral Traction and Lighting Bureau, re- 
printed from “The Standard,” of Boston: 

“The Bureau was formed a little over 
a year ago with the object of bringing 
about harmonious co-operation between 
the stock companies and the manage 
ment of electric street and interurban 
railway properties, electric light and 
power stations, gas plants and allied 
properties, to the end that the insurance 
of such properties might remain with 
stock companies and their agents. 

“To draft uniform rules for the con- 
struction, arrangement and equipment 
ef such properties. 

“To promulgate general schedules for 
measuring the fire hazard equitably and 
uniformly, also rules and policy forms. 

As to Ratings. 

“The Bureau, following the sanction 
of the executive committee, names rates 
upon any of.the above-named classes 
wherever located, provided that any 
risk to be so rated is one of a number 
of similar risks under common owner- 
ship, for which, in the opinion of the 
committee, it is expedient that such 
rates and rules should be promulgated 
through the central office, and provided 
also that immediate notice be given to 
all organizations, members of the Bu- 
reau, in whose territory any of the risks 
so rated may be located. Rates to be 
published to companies and agents by 
the local organizations in whose terri- 
tory such risks may be located. 

“Rates and rules for separately owned 
risks, located entirely within the ter- 
ritory of a single organization member, 
shall be promulgated by the organiza- 
tion in whose territory such risks are 
located, but shall be predicated. upon 
the rules, standards and_ schedules 
adopted by the Bureau. No rates or 
rules are to be promulgated in anti-com- 
pact territory, and with this exception 
il is the purpose to extend the work of 
the Bureau throughout the country. 

Membership. 

“Any underwriting organization in the 
United States, which obligates its mem- 
bers to maintain rates and rules on the 
classes mentioned, may become a mem- 
ber of the Bureau by delegating to it 
the necessary authority. Members may 
be represented at meetings by the fol- 
lowing named number of delegates, each 
of whom has one vote: Southeastern 
Underwriters, four; Underwriters’ Asso- 
ciation of New York State, three; Mid- 

le Department, three; Eastern Union, 
four; Western Union, five, and the Pa- 
cific Coast Board, four delegates. 

“Regular mectings are held in Novem- 
her of each vear, but special meetings 
may be called at any time by the execu- 

ve committee. 

“The affairs of the Bureau are con- 
ducted by an executive committee com- 
posed of seven members, of whom four 
must be officers or managers of insur- 
ince companies, with power to elect 
‘heirown chairman. The expenses of the 
Bureau are assessed equitably upon the 








various organizations comprising the 
sureau. 

“The by-laws provide that all stock 
companies, members of any of the or- 
ganizations which make up the Bureau, 
nall be entitled to equal service; also 
that it shall be the policy of the Bureau 
to protect the interests of local agents 
everywhere, and to insist, so far as pos- 
sible, that all policies covering prop- 
erties under its jurisdiction shall be 
written through local agents at the pre- 
vailing rates of commission and broker- 
age at the places where risks may be 


lccated 
“Subcommittees of the Bureau after 
long and hard work evolved schedules 
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which were carefully applied and tested 
throughout the country. As a result, a 
schedule for power plants was adopted 
and one for traction properties was 
referred back to the committee. 

“The officers are as follows: E. G. 
Richards, president; W. H. Sage, vice- 
president; C. G. Smith, vice-president, 
and W. A. Stoney, acting secretary. 
Executive committee: R. M. Bissell, G. 
W. Law, F. W. Jenness, C. G. Smith, 
Louis Wieterhold, Jr., A. B, Andrews, E. 
G. Richards, ex officio, and a vacancy 
caused by the resignation of J. H. Lena- 
han to fill. 

“An active manager has not yet been 
selected, and the New England Insur- 
ance Exchange, Boston Board, New 
York Exchange, Philadelphia Associa- 
tion and Baltimore Association have not 
yet become affiliated.” 





ENTERING INSURANCE FIELD. 
Bankers of Tennessee and Kentucky in 
Increasing Number Adding to their 
Office Equipment. 





Many Tennessee trust companies 
have developed departments devoted to 
fire insurance which have proved unu- 
sually profitable, and have succeeded in 
securing a large share of the business 
ordinarly handled through the agencies 
formed for that exclusive purpose. 
Owing to their numerous other connec- 
tions, the companies have found it an 
easy matter to secure business. Trust 
companies in Nashville, Chattanooga 
and other cities in Tennessee have in- 
surance departments. 

Louisville trust companies have 
never entered that field, but it is re- 
ported on good authority that one of 
them is now considering taking that 
step. While definite details are lack 
ing, it is understood that several of the 
leading fire insurance companies will 
enter the agency which is to be formed 
and that a competent underwriter will 
be put in charge. 

Passing of 2 Bright Adjuster. 

Members of the New York adjusting 
fraternity learned with deep regret of 
the recent passing away of H. C. Koem- 
pel, of Fruitvale, Cal. 

Beginning his insurance career as a 
clerk in the United States head offices 
of the North 


five years service went with the Guar- 
dian of London, continuing until its re- 
tirement from this country. He subse- 
quently was placed in charge of the loss 
department of the Caledonian, and was 
held in high esteem by Manager Post. 
When the San Francisco conflagration 
occurred Mr. Koempel assisted in set- 
tling the Caledonian’s losses, and so 
favorably was he impressed with the 
Pacific Coast that he decided to locate 
their permanently. Opening an office 
at San Francisco as an independent 
company adjuster, Mr. Koempel speed- 
ily worked up an admirable clientele, 
his clean-cut business methods and 
pleasing personality gaining and retain- 
ing many friends. 

Of a sunny disposition, thoroughly 
honest and always a gentleman, Mr. 
Koempel could ill be spared and his 
early death is sincerely regretted. 





Acadia Fire of Canada. 

Among the well conducted smaller 
fire insurance companies of Canada the 
Acadia Fire of Halifax, N. S., holds a 
prominent place. Its report as of Jan 
uary 1, 1911, shows assets of $795,544, 
with a net surplus of $256,024. The 
subscribed capital of the Company is 
$400,000, of which $300,000 has been 
paid up. Last year the gross premium 
income was $300,161, while the losses 
amounted to $132,663. The present pre- 
mium reserve is $93,879. 

Established in 1862 the Acadia Fire 
is honestly and efficiently conducted, 
and is well regarded in the home terri 
tory. R. K. Elliot is secretary and 
treasurer of the Company. 








sritish and Mercantile | 
Insurance Company, Mr. Koempel, after | 








THE FRANKFORT 
MARINE, ACCIDENT INSURANCE Co, 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
—— ESTABLISHED 1865—— 


United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: Rrowarp DEvaFIELp, Pres. of National Park Bank 
Ernst THALMANN, of Ladenburg, Thalmann & Co 
STUYVESANT Fisu, 52 Wall Street, New York ‘ 


C. H. FRANKLIN, U. 8. Mer. and Attorney JNO. M. SMITH, Sec. U. 8S. Branch 
INSURANCES TRANSACTED 








LIABILITY— Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 








AGENTS"WANTED FOR UNOCCUPIED TERRITORY 





REE rors 
LECITIMATE SURPLUS LINES 


Extra facilities for Local Agents 
The Yorkshire Insurance Company, Ltd. 
OF YORK, ENGLAND 
FRANK & DuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 
of legal process. 
Funds held on deposit in New York banks for protection of American policy-holders. 











THE SCRANTON FIRE INSURANCE COMPANY 


SCRANTON, PA. 
«NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 





Agency Connection Solicited Where Not Represented 











TALLMAN & SEARS 


NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. 00, 
WESTERN INSURANCE CO., PENNA. 

80 WILLIAM ST., NEW YORK CITY 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 























FIRE ASSOCIATION eee T A 


Office: Company’s Building, 407-409 Walnut St. 
Organised 1817. Incorporated 1820. Charter Pepetual. 
Cash Oapital, $500,000. Assets, $7,301,261.56, 

&. O. Irwin, Pres. T. Lk. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 1817 





Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM STREET NEW YORK 
U.S. MANACING UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 





General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 
General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 


fies” All Losses Adjusted and Paid Through Our Office <q 
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CASUALTY AND 








LEAVES LIABILITY COMPACT 


UNITED STATES F. & G. QUITS. 
Critical Situation May Arise from De- 
fection from Compensation Bureau 
Agreement. 








The liability companies in New York 
are facing a repetition of the old rate 
cutting and compact breaking tactics. 
This business, always the most un- 
stable so far as maintaining rates 
or keeping agreements among the com- 
panies is concerned, was thought to have 
been placed on a reasonably safe basis 
when compensation was forced upon the 
business in the State and the companies 
were compelled to come to some under- 
standing before plunging into that un- 
tried and unknown business. 

When the companies all signified their 
intention of co-operating and subscribed 
to the agreement of the Workmens’ 
Compensation Bureau, the local liability 
situation was believed at last to have 
been rescued from its condition of chaos. 
The companies have scarcely adjusted 
themselves to the new conditions, when 
the announcement is made of the with- 
drawal of the U. 8S. Fidelity & Guaranty 
Company, of Baltimore, a late entrant 
into the liability underwriting field. 

The Bureau, which confines its opera- 
tions in New York State to the matter of 
rates for compensation business, had the 
usual sixty day notice requirement in 
its agreement, but, as usual also, the 
withdrawal of one company, it was re 
ported, was the signal for some lapses on 
the part of others still in the agreement. 

Some of the leading liability under- 
writers who have been instrumental in 
putting workmens’ compensation on a 
workable basis, are disposed to use 
strong méasures in this situation. They 
point out that the present is the crucial 
time for compensation, because if the 
companies will stand together and start 
the business out right, there will be 
a good field for all and what is more, 
the line will be profitable. They argue 
that the public long ago cultivated a 
contempt for liability rates as quoted 
by the companies; if compensation 
not to share the same fate, every effort 
should ‘be made they say, to demonstrate 
that the compensation rates are scien- 
tific and inflexible. That they are as 
near perfection as the leading liability 
underwriting brains of the country could 
make them is admitted. 

The action of the U.S. Fidelity & Guar- 
anty in stepping ont is being severely 
denounced by all who have been active 
in working out the compensation diffi- 
culties. Whatever the motive impelling 
that company's move, they declare, it is 
threatening to disrupt the liability situ- 
ation in this State at its most critical 
time. The company having only just 
entered the liability field, its contribu- 
tion to the general experience which 
went to help out the situation was nil; 
yet, it is pointed out that with only one 
company standing out the whole busi- 
may become disorganized. Sev- 
eral companies which are about in 
the same condition as the United 
States F. & G., with nothing to lose 
and everything to gain by a rate up- 
heaval, are ready to make the break on 
the slightest provocation. What pres- 
sure can be bought to bear to keep these 
youngsters in line now remains to be 
seen. 


is 


ness 





Travelers in New Hampshire. 

The Travelers has appointed Albert 
Lipka, assistant manager of its liabfli- 
ty department at Philadelphia, as man- 
ager for New Hampshire anti Vermont, 
succeeding C. Allen Putnam resigned. 
Mr. Lipka is one of the Travelers’ 





SURETY HAPPENINGS 


experienced liability managers, having 
served as special agent in Michigan, as 
manager for Iowa, manager for Min- 
nesota. and assistant manager at Phila- 


delphia. Assistant manager Winters of 
Burlington will continue under Mr. 
Lipka. 





BEST SINCE ORGANIZATION. 





Management of Bankers Surety Com- 
pany Highiy Pleased With Last 
Year’s Results. 





In presenting the latest annual state- 
ment of the Bankers Surety Company, 
of Cleveland, to its stockholders, Presi- 
dent P, W. Harvey spoke most appreci- 
atively of the results attained during 
1910, declaring it to have been the besi 
year in the history of the corporation. 

The assets now exceed $1,016,000, with 
a policyholders’ surplus of $642,626. In 
addition to its re-insurance reserve of 
$277,603, the Company maintains a con- 
tingent claim 1eserve of $79,364, and is 
otherwise well fortified to meet the un- 
expected. 

The management of the Bankers Sure- 
ty carefully watches the interests of its 


agsured and its agents, and to the 
progressive policy in dealing with 


both lies the secret of the Company’s 
success. 





FEDERAL UNION SURETY. 





Company Carefully Watching Its Busi- 





ness—Additional Lines 
Profitable. 
Appreciating that modest growth 


along proper lines is far more desirable 


than a rapid development at the ex- 
pense of good underwriting practices, 


the management of the Federal Union 
Surety Company, of Irdianapolis, ad- 
heres steadfastly to the former course, 
and is to be commended for so doing 
The latest figures of the Federal Union 
show it possessed of $525,056, of con- 
servatively valued assets, and a policy- 
holders surplus of $322,848. The un- 
earned premium reserve is $143,104, in 


addition to which, funds are reserved 
for special purposes. 
At the annual election of the Com- 


pany held on the 27th ultimo the former 
directors, with but three exceptions, 
were re-elected. The new accessions 
to the Board are: Burton E. Parrott, 
Edwin M. Wilson and John F. Wild, 
who replace John J. Appel, Hugh 
Dougherty and William H. O’Brien. 

In turn the directors unanimously re- 
elected the old officers of the corpora- 
tion, adding a new secretary. The 
present official roster now reads: Pres- 
ident, Winfield T. Durbin; vice-presi- 
dent, Samuel E. Rauh; second vice- 
president and general manager, C. M 
Abbott; third vice-president, Henry C. 
Paul; secretary, L. C. Breunig. 

The directorate is composed of the 
following named: W. T. Durbin, An- 
derson; S. E. Rauh, Indianapolis; C. M. 
Abbott, Indianapolis; L. C. Davenport 
Bluffton; William J. Henley, Indianap- 
olis; W. H. McDoel, Chicago; Burton E. 
Parrott, Indianapolis; Henry C. Paul, 
Ft. Wayne; Edwin M. Wilson, Ft. 
Wayne; T. F. Rose, Muncie; John F. 
Wild, Indianapolis; F. H. Cutshall, 
South Bend; H. L. Beveridge, Indian- 
apolis; Newton Jackson, Versailles, all 
of Indiana. 

Writes Various Lines. 

In addition to the fidelity and surety 
lines written by the Company since its 
organization, there has recently been 
added three additional branches, name- 
ly, personal accident, plate glass and 
bank burglary insurance, and although 
they have not been pushed extensively, 
a considerable amount of premiums has 
been written in each. 





The Maryland Casualty Company of 
Baltimore, has appointed Gaedke & Mil- 
ler, of Milwaukee, its general agents for 
Wisconsin and upper Michigan. 











MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854 


——n{cinne 


William G. Whilden, President 
W. K Reifsnyder, Secretary 





SEVEN MILLION DOLLAR FACTS 
OF THE 


CONTINENTAL 
CASUALTY COMPANY 


H. 6. B. ALEXANDER, President 
DURING 1910 


Premiums Written 


1. 








Nearly four MILLIONS 
Cash Income, More Than 





| Three and one-quarter MILLIONS 
Claims Paid, More Than 





Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 





furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 


One and one-quarter MILLIONS 


Gross Assets, More Than 
Two and one-quarter MILLIONS 


Reserves 

More Than One MILLION 
6. Capital and Surplus 
Nearly Three-quarters of a MILLION 
7. For the Protection ofPolicyhoiders 
Nearly two MILLIONS 


THESE MILLIONS 
Protect THE Producing Hours of the 
Policyholders of the LARGEST 
Health and Accident Insurance Company 











| In The World 








CHAS. H. POST, U. 3. Mgr. 


Golden Hill Building, 


Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


NEW YORK CITY OFFICE 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


59 John Street, New York 








Peters Building 
A Strong Southern 


EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


ATLANTA, CA. 


Legal Reserve Company, 














The Title Guaranty & Surety Company 


is a valuable asset to any insurance 
Capital 


L. A. WATRES, President 
M. 
AGENTS WANTED IN UNCOVERED TERRITORY 


AN AGENCY CONTRACT 
—WITH— 


SCRANTON, PENNA. 


office 
$1,500,000 


JOS. A. SINN, Mer. Surety Dept: 
M. TOWNSHEND, Supt 


and Surplus 


of Agencies 








Vy ee 
A 


Company. 


Life Companies. 


» 








FIRE and LIFE 


| C. H. BOYER, United States Industrial Department Manager 


VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 


Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 


I 


Assurance Corp. Lta. 
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SPECIAL TALKS WITH LOCAL AGENTS 





We believe that all of 
our agents, says the man- 
agement of the New Am- 
sterdam Casualty Com- 
pany, not excepting those whose Bur- 
glary business is now the largest, could 
very largely increase their income from 
this source if the burglary insurance 
end was pushed as systematically and 
vigorously as it might be. It is not a 
small business. Burglary insurance 
premiums in this country in 1908 
amounted to a little less than $2,500,- 
000; in 1909 to a little over $2,700,000. 
The final figures for 1910 are not ob- 
tainable as we write, but we believe 
that the total will considerably exceed 
$3,000,000. How large the figures will 
be for 1911 remains to be seen. We 
want to see the gain in this branch of 
the business for the New Amsterdam 
at least one-third over that written in 
1910. 


Burglary 
Insurance. 


. * . 
For years and years wri- 
ters on the subject of in- 
have been fram- 


The Need 
for Income surance 
Insurance. ing up arguments and 
making suggestions for 
the use and assistance of the men in 
the field, not to mention those origi- 
nated by the field men themselves, un- 
til there seems to be scarcely anything 
new that can be said, yet the same old 
story retold in another way or from a 
different viewpoint can scarcely fail to 
strike a responsive chord in the heart 
of the listener. 
income 


Does the wage earner need 
insurance? There is hardly a person 


living who does not know of one or 
more homes where privation and want 
have taken the place of comfort and 
happiness through disability, or the tak- 
ing away of the provider, and in too 
many cases the wife or mother being 
unqualified and unprepared for the less 
arduous and more remunerative posi- 
tions in the business world, is forced 
to resort to the washtub or scrubbing 
brush, as the only means of keeping 
the family together. The calamity which 
brings about these conditions may come 
suddenly by means of an accident re- 
sulting in death or it may be in the 
form of a long, lingering illness. 

The less a wage worker feels able to 
purchase protection against these condi- 
tions the greater is his need for it. No na- 
tural person would leave his family to 
suffer under such circumstances if he 
were brought to full realization that it 
could happen even to him and it was 
within his power to prevent it. Men are 
too prone, however, to defer action in 


such cases untilit istoolate. With rare 
exceptions they will never act volun- 
tarily. It is, therefore, necessary for 
you industrial insurance solicitors to 


convince them that they are no less 
liable to accidents and sickness than 
those upon whom such misfortunes have 
fallen and that it is dangerous to put 
off the matter of protection for another 
day. 

If they 


suggestion or the 


do not respond to the mere 
ordinary arguments 
used in presenting the subject of income 
insurance, then you are justified in 
photographing upon their minds a word 
picture of the conditions above 
tioned. Tell them of specific cases (not 
mentioning names) of which you have 
personal knowledge. Remind them that 
they undoubtedly know of others them- 
selves, then ask if they feel that 
they can afford to take the chance. It 
y plainly to some 
men, and you can do so knowing that 
while soliciting insurance is a matter 
of business with you, the matter of pro- 
tecting his family from want is of far 
greater import ance to him than his busi- 
is to you. .“Agents’ Record” of the U. 
S. Health & Accident Ins. Co. 
. * ” 
It is a very 
Personality but a fact nevertheless, 
in Accident that the really successful 
Soliciting. personal accident solici- 
tor can get business In 
just as great volume for a new and 


men- 


them 


is necessary to talk ver 


curious fact, 


untried company as he could for a com- 


pany of recognized standing. This has 
been demonstrated many times. It 
goes to show that after all it is the 
personality and selling ability of the 
agent that counts. 

The name of a great company is, of 
course, a powerful soliciting argument, 
but even this will not bar your com- 
petitor who represents an inferior insti- 
tution, from getting the business if he 
is a better salesman than you. Person- 
ality is more powerful than the greatest 
name. Look for instance, at the condi- 
tions in the fire insurance business. 
Here there is no competition at all ex- 
cept in the reputations of the companies. 
Policy forms are standardized by the 
States and rates are uniform, Yet, what 
insurer specifies to the agent the com- 
panies in which his insurance shall be 
placed? He leaves it all to his agent 
or broker. The business is absolutely 
on the basis of personality. 

It is this fact that makes the personal 
accident salesman about the most in- 
dependent person imaginable. The vol- 
ume of business he produces is nominally 
the property of the company; but in 
reality, it belongs to the agent and it is 
usually his to use and sway as he wills. 
A man who has a reputation as a pro- 


ducer is pretty much a law unto him- | 


self too, in his relations with the com- 
pany. Much will be forgiven and over- 
looked in the big writer. He has earned 


the right to have wide latitude and he | 


gets it. 

When the truth is brought home to 
an agent that, after all, the difference 
between success and failure is the dif- 
ference in personality, the secret of the 
big successes should be in his posses- 
sion; but few seem to grasp it. Instead 
of depending entirely upon the policies 
to sell themselves and convince the pros- 
pect ‘by merely an exposition of their 
terms, make your personality tell. If 
you believe in the indemnity you are 
offering and that the prospect needs it, 
that is half the battle. Go to your task 
exuding success; this man must have 
accident insurance; you won't be de- 
nied. You are not going to ask him 
for snything; not going to coax him. 
You are bringing something for which 
he will haat you and be your debtor, 
not you his. 





ADDING SURETYSHIP. 
Philadelphia Cacuaity to Take Up Line 
—Distinct and Separate from 
Fidelity and Deposit. 





Not only will the Philadelphia Casu- 
alty Company of Philadelphia, be con- 
tinued uninterruptedly in business by 
its new owners, the Fidelity and De- 
posit Company of Baltimore, but it will 
likely add suretyship to the several 
lines of casualty business it is now 
writing. 

The plan is understood to be to enter 
the corporation for surety business in 
about twenty States, appointing agen- 
ies wholly independent of those repre- 
senting the parent institution. 





ADDS TO ITS LINES. 
North American Accident Company 
Plans to Write Workmens Com- 
pensation Insurance. 





An amendment to the charter of the 
North American Accident Company of 
Chicago gives the corporation power to 
write workmens compensation business, 
and it will also handle employers lia- 
bility insurance in that connection. 





Agency Would Incorporate. 





The Standard Insurance and Realty 
Company of Macon, Ga., has applied for 
a charter with an authorized capital of 
$25,000. Fire insurance will be one of 


its principal lines as the style of the | 


concern indicates. 








TIPS TO AGENTS AND BROKERS 


Nearly a quaster of a century in successfully conducting the SURETY 
BUSINESS has made a LEADER of the 


Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 
AUTOMOBILE and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 
EDWIN WARFIELD 
President 


HOME OFFICE: 
Baltimore 








GREAT EASTERN CASUALTY COMPANY 


290-294 BROADWAY, NEW YORK 
“THE COMPANY THAT DOES PAY” 


Capital - - - - $250,000 | : 
a J 654,862 GET IN TOUCH WITH 
Surplus to Policyholders - - 433,373 A LIVE COMPANY 


CLAIMS PAID OVER A MILLION DOLLARS 


LOUIS H. FIBEL, President 
THOMAS H. DARLING, Secretary i] 
Cc. CLARK HOWARD, Agency Director 1] 

1} 

| 


WITH LIVE POLICIES 
FOR LIVE AGENTS 


BEST COMMISSIONS FOR 
PRODUCERS 


WORTH LOOKING INTO 


OUR LINES 
Accident and Health 


(Commercial and Industrial) 


Burglary and Plate Glass 











T. J. FALVEY, President JOHN T. BURXNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds «4 Burglary Insurance 














ACCIDENT - - - - LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casual, Compal 


HOME OFFICE, INDIANAPOLIS 


“ 
u 


AUTHORIZED CAPITAL 


LIBERAL CONTRACTS TO AGENTS 








are in position to consider applications 


\ 
of department managers for all lines of 


casualty business. 


READY FOR BUSINESS JANUARY Ist, i911 


Seutiwestern Casualty Co. 


SAN ANTONIO, TEXAS. 
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GENERAL MEETING TO BE HELD. 





State Officials to Confer With Casualty 
Company Executives Concerning 
Beneficiary Insurance. 





Pending an explicit ruling by the in- 
surance Officials of New York and Mas- 
sachusetts as to the conditions under 
which beneficiary insurance may be 
written, casualty companies have ceas- 
ed issuing such indemnity in both 
States. 

The rulings upon the subject by the 
supervisory officers either lacked defi- 
niteness or were not read aright by 
managing underwriters, and to clarify 
the situation a conference with Super- 
intendent Hotchkiss of New York upon 
the subject was had by a committee of 
underwriters last Thursday. Mr. Hotch- 
kiss finally decided that before giving 
a further ruling he would call a gen- 
eral meeting of company Officials and 
thus gain a free expression of views 
upon the matter. No date for the pro- 
posed hearing has yet been fixed. 

Superintendent Hotchkiss takes the 
position that no policy should be issued 
that is interdependent, in other words, 
the granting of a beneficiary contract 
should not be conditioned upon the as- 
sured’s also taking a personal accident 
or health policy, a stipulation that 
hitherto obtained. 

When the commissioners of New 
York and Massachusetts, a short time 
ago, forbade the writing of beneficiary 
insurance as a part of the personal ac- 
cident contract, averring that the in- 
demnity should be dealt with as a sep- 
arate transaction, the companies wrote 
it under a distinct form, but only to such 
as held or would take the regular per- 


sonal accident or health policy. A 
nominal fee (twenty-five cents) was 
charged for the contract. This prac- 


tice is objected to by the State com- 
missioners, and pending their final rul- 
ing the writing of beneficiary insurance 
both in New York and the Bay State 
has been suspended. 





WANT A DIFFERENTIAL. 





Claimed That Opportunity Should Be 
Given to Meet Bank Association 
Agreements. 





Among other matters agitating the 
minds of casualty company executives 
at the present time is as to how 
the competition of the numerous State 
Bankers Associations having special 
agreements for handling the burglary 
insurance business of their members, 
can most effectively be met. While the 
problem is by no means a new one, 
having long been a source of irritation 
both to head office men and to their 
field representatives, recent happenings 
have served to accentuate feeling upon 
the subject, and the intimation is now 
freely made in certain quarters that if 
a method of operation, more equitable 
than that now in vogue be not shortly 
adopted, “something will drop.” 

Two prominent companies, the Na- 
tional Surety and the Ocean Accident 
and Guarantee, are active seekers for 
State Bankers Association contracts, 
and each has a number of these upon 
its books. The Aetna Indemnity of 
Hartford and the United Surety, of Bal- 
timore, prior to their retirement from 
business some weeks ago, also had each 
one or more of these agreements in 
force. 

There is no disposition on the part 
of the managers who prefer leaving the 
bank burglary insurance writing field 
free to their local representatives, to 
criticise the policy of executives who 
follow the contrary course, but they 
insist that if association secretaries are 
to be allowed commissions, which in 
effect amount to rebates to the assured, 
a rate differential should be granted the 
direct writing offices in order to meet 
this form of competition. 

Even under an arrangement such as 
is proposed, it is held that the com- 
panies with associatiun contracts yet 


have an advantage in that they secure | 
the powerful backing of the various | 
state pank officers, who, anxious to 
bind their members into close affilia- 
tion, seek to have all collateral busi- 
ness handled through one common 
channel, the profits thereupon accruing 
to the association, and, of course, indi- 
rectly to the individual banks compris- 
ing the membership. Sooner or later 
the issue will have to be dealt with, for 
certain it is that in its present shape 
it is decidedly unpalatable to the non- 
association companies. 





OPPOSED TO MEASURE. 





Newark Manufacturers Arrayed Agiinst 
Employers’ Liability Bill of 
Special Commission. 





Holding it unfair and inequitable, 
members of the Newark Board of Trade 
at a recently held meeting, went on 
record as being equally opposed to the 
employers’ liability bill offered in the 
New Jersey Legislature by the special 
committee, named to deal with the sub- 
ject last year. They further appointed 
a committee to appear at Trenton and 
argue against the measure when it was 
on calendar for a hearing on the 14th. 

The Board members assert that the 
measure is drawn in the interests of 
large capitalists and that its operation 
will tend to discourage the activities of 
men of modest means. 





Actively Seeking Recruits. 





Membership in the Detroit Conference 
is being aggressively sought by Presi- 
dent C. H. Boyer, who is visiting a num- 
ber of cities throughout the country, 
partly with that end in view, his primary 
purpose, of course, being to see agents 
of his own company. While pretty fully 
occupied in developing the industrial de- 
partment of the General Accident in 
this country, which is solely in his 
charge, Mr. Boyer yet finds time to do 
a great deal of work for the business 
as a whole, and under his administra- 
tion membership in the Detroit Con- 
ference has shown marked gains. 





American Surety & Casualty, Houston. 


Barnett, Straus & Co., who have 
beadquarters in the Scanlan Building, 
Houston, are fiscal agents for this com- 
pany which is being organized with an 
authorized capital stock of $500,000 to 
write multiple lines covering all vari- 
eties of surety and casualty insurance. 





Back from the Farm. 





After a brief experience at farming, 
James W. Stanton, of Providence, has 
returned to the insurance business and 
the service of the New Amsterdam Cas- 
ualty Company of New York. He has 
been appointed its Rhode Island gen- 
eral agent. 





Plate Glass Men in Accord. 





While some details in the reorganiza- 
tion of the Plate Glass Underwriters As- 
sociation, of New York, yet remain to 
be worked out, the general plan is satis- 
factory, and it is expected the office will 
be in operation by April 1. 





Agency Appointments in New Jersey. 





Fidelity & Deposit.—J. P. Emmons, 
Ilainfield; Louis Meyers, Bridgeton. 
General Accident.—E. L. Reed, New 
Brunswick. Great Eastern Casualty.— 
H. A. Bowen, Bridgeton. Metropolitan 
Casualty.—Corey Bros., Hoboken; J. T. 
Dieblich, Passaic; Hugh Nelson, Pliza- 
beth; Nolan & Swinton, Somerville; DB. 
T. Phillips & Co., Hackensack; J. B. 
Wright, New Brunswick; H. C. Albright, 
Jersey City. Pacific Coast Casualty.— 
D. T. Walden, Hackensack. Union Na- 
tlonal Accident—F. W. Mead, B. C. 
Mehrhof, Newark. United States Fidel- 
Ity & Guaranty.—Norman S. Janke, 
Camden, 











INSURANCE 


UNION CASUALTY (¢ontine 


HOME OFFIGE :—UNION CASUALTY BUILDING, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa, 


General and Special Agents Wanted in Pennsylvania and Ohio 


Highest Brokerage Paid. Most Liberal and up-to-date Policies written 
Mercantile Burgiary —_ iin aaa a “punter insuranee 


Mercantile Burglary INSUR ANCE 


Safe Burgiary 
Pilate Glass 
Liability 
TO AGENTS AND BROKERS: 

Are you familiar enough with the 

new Liability Laws to advise and 
protect clients’ interests? 
We will gladly send any informa- 
tion on request. 


The Philadelphia 


SUPERIOR POLICIES Casualty Company 


KIMBALL C. ATWOOD, President, WALTER LE MAR TALBOT 
290-292 Groadway, New York. President 



































































Teams Liabilities 
Automobile Liabilities 
Accident 

Health 














your 


he 


of Hew York 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 














The ** EMPIRE” 
STANDS FOR 
Aggressiveness 
| Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 





Capital,$500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








H. E. ROWLANDS & CO. 
2050 Amsterdam Avenue New York City 
RESIDENT ASENTS 


Fidelity & Deposit Company of Baltimore 


ASUALTY DEPARTMENT 


EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


PLATE GE cipenr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 














Head Office _*F J. Walters 
CHICAGO Resident Manayer 
ES 45-49 Cedar St. 
FF. W. LAWSON New York 


Gen’l Manager 





Elmer A. Lord & Co, 
145 Milk St., Bosto™ 
Resident Mgrs., —_—. — 
——————--New Engiand 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 





B®ablished 1869. 
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THE MUTUAL LIFE 
INSURANCE COMPAN 


OF NEW YORK 
Record of 1910 


The close of the 68th year of the oldest company in America shows an increased amount of insurance in 
force, $1,464,024,396, and an increased amount of new insurance paid for during the year, $120,733,166, in- 
cluding restorations and additions. Other notable features marking the progress of the Company are: 


Admitted Assets, $572,859,062.98 
Policy Reserves, $461,834,185.00 
Total Income, $83,981,241.89 
Total Disbursements, $66,346,555.86 


Payments to policyholders, $56,751,062.28, include dividends to the amount of $12,301,769.73; while 


the sum of $13,539,333.07 has been apportioned for dividends payable in 1911—a larger sum that has ever been 
apportioned for dividends in a single year by any other company in the world. 





Balance Sheet, December 31st, 1910 




















ASSETS | LIABILITIES 
Real Estate (market value)........ccccceees $26,062,439.53 A eee $461,834,185.00 
Mortgage Loans on Real Estate...........6+ 140,618,618.50 Other POUCH TAMPA. co.cc ciccccscvscices 6,523,847.36 
OES Ol DONO 5 os o.iidcdi ads scdsecasiasavre 70,953,535.55 Premiums, Interest and Rents paid in ad- 
BED  satkivkasicetctrt eeateeenibaradeauneetene 276,257,936.68 WD i icnaen cca bane ndeuatdsssiatens 1,915,511.96 
eer ee 46,437,900.00 Miscellaneous Liabilities..........cccececees 1,803,353.49 
Interest and Rents, due and accrued........ 4,141,880.91 Reserve for death claims unreported........ 600,000.00 
Premiums in course of collection........... 3,942,548.80 Reserve for Taxes, Licenses, etc., payable 
Cash (deposited on interest).......cssceeees 3,736,655.31 rere ere errr y 1,138,546.94 
Cine CE Cah TORII 5 ic oct des cccecccnsoces 362,921.34 Dividends payable in 1911.......ccccccccvce 13,539,333.07 
Deposited to pay policy claims.........+..+- 344,626.36 Reserve for Deferred Dividends and Con- 
IND 6 o5ccnnwdaeedecdsatienncmaen 85,504,285.16 
Total Admitted Assets... cccrcssvesecces $572,859,062.98 ee SN Sn gs cee cbenesnenue $572,859,062.98 





For 


Terms To 


Producing Agents, Address 


GEORGE T. DEXTER, 


2nd Vice President 


34 Nassau Street 





New York, N. Y. 




















